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The Prudential Insurance Chaetia of America 


FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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A DOLLAR’S WORTH Jf 4 G00D COMPANY TO REPRESENT 


FOR 100 CENTS 
INTER-STATE BUSINESS 


OF PROTECTION 




















































Sort 


mT TEED Tia: 





a a: 
eee 


te) 


wT 


ae 






















































Entered as second-class matter June 23, 1879, at-the Post Office at New York, N Y. under the Act of March 3, 1879 








THE SPECTATOR Thursday 














CENTRAL STATES LIFE ___ THE TRAVELERS 
INSURANCE COMPANY INSURANCE a INDEMNITY 


COMPANY COMPANY 
ST. LOUIS, MO. HARTFORD, CONNECTICUT 





GROUP INSURANCE 


F re. ; ] , ‘ , be inc < 
Insurance in Force $4 7,000,000.00 orward looking employers carry Group insurance. 


They find it accomplishes all the results claimed for it. 





In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company. 


Group, and the multiple forms of insurance provid- 
JAMES A. McVOY ed by The Travelers, afford agents and brokers great 


Vice-President and General Manager opportunities. 


Moral: Represent The Travelers. 
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FIREMAN’S FUND .INSURANCE COMPANY 





MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during suc ue mage) but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
-— WHY should any man be satisfied with a pr'icy that would do 
ess 








A 1-Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 


General Agents wanted in the following States: Pennsylvania, 
———- Kansas, Michigan, Ohio and the District of Columbia. 
ess: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 








THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 





Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to rg A agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by or peck. 5 and as- 
sisting them in the active co-operation of specially trained men, ; 
it has built up a field organization that is prosperous and con- A Progressive SURETY and CASUALTY Company 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, La. 
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| , CAPITAL, $200,000.00 
“The Oldest Company in America” ||| “AP " 0 S200000— 


Issued its first Policy in 1848 ee re ee eunoinenaueee” 
GOOD AGENTS WANTED ine wires 

- e . 2 ive wire, 

Three ieadership achievements of the 


Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The “contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘*Mutual Life’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 





Progressive In Its Ideas 


For terms to producing Agents address 


Conservative In Its Management 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 














Don’t Delay Decide Today 








PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Pa AZedqardnywZwrr 


Correspondence Treated Confidentially 


ZPOAHMTAHZ BABHOZH 


Write today; we may have just what you want 
LOUIS NAROWETZ, President 


PHILADELPHIA LIFE INSURANCE COMPANY 


108 So. La Salle Street CHICAGO, ILLINOIS 111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 


President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 























CONTINENTAL LIFE INSURANCE CO. 








. Issues both Participating and Non-Participating policies 
providing for Double Indemnity, total or partial dis- 








GENERAL OFFICES: 
Wilkes-Barre, Pa. 


2nd Floor Coal Exchange 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, H. B. WILSON, 























Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM, A. WATTS, President 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 











SALESMAN OPPORTUNITY 
Wecan use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, 


Gary, Indiana. 
Wilbur Wynant, President. 














ability and surgical operation benefits. President Secretary 
Attractive Agency Contracts Write Us Today. 

— Salt Lake City, Utah 

‘Merchants Life Insurance: Co. PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12=13, 


Lisbon (Portugal) 


Underwriter -=Settling Agent 
Insurance Broker 


J. FORCADA & © 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 


























April 8, 1920 


THE 


SPECTATOR 











Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


Horace R. Wemple 
President 


New York New York 





The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity,and Surety Bonds 























Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, lowa 























It you can write Ordinary anda Industrial 





business in an exceptional field, uncer a pro- 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 





Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS : 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 





Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 








GEORGE WASHINGTON LIFE INSURANCECO. 
, Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 

















THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 








A. M. BURTON, President 


Home Office - - - . 








H. B. FOLK, Secretary 


LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


Nashville, Tennessee 
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Prosperity Awaits You Here! 





THE SOUTH IS RICHER } NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the em the manufacturer need and are 
buying more insuranc 

SOME. CHOICE TERRITORY in Texas and Arkansas for 

kield Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 














WM. B. CLARK, President WANTED—ARKANSAS 


1819 - 1920 An attractive General Agency contract 


Oars le ibbelebacte| and Oyars Years for the State of Arkansas—just opened 


. for business. 
of Service or business 


AMERICAN NATIONAL ASSURANCE COMPANY 
| Kesas Paid over $183,000,000 Third National Bank Building 
ST. LOUIS, MO. 














s WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
OF NEBRASKA / CIENT —— TO POLICY HOLDER AND 


AGENT. 
209 Wilkinson Bldg., cor. 12 & Farnam 


OMAHA, NEBR. GULF COAST LIFE INSURANCE COMPANY 


E. M. SEARLE, Jr., Pres. W. E. McCANDLESS, Vice-Pres. Gulfport, Mississippi 
Manager of Agents 




















Service of Quality to Policyholders 
Contracts of Superiority to Representatives 





ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 





Eastern ening “49 Maiden Lane, New York 
Western Dept., Pacific Bid~., San Francisco 
Northwestern Dept., Palace Bidg., Minneapolis 




















Kristiania Shipping, Insurance and Trading Co. A/S 








KRISTIANIA LONDON, E. C. 2. 


65, London Wall) 
27, Karl Johansgate) : (65, 
| Manager (Insurance Branch): H. C. O. Sidney 


Insurance and Reinsurance Managers and Brokers 


pSheieten-~ 


f 
iS 


Facultative Reinsurance and Obligatory Treaties Negotiated 


Sites: <.{ “CLARO”, KRISTIANIA 
TELEGRAMS:) «pROUTING AVE.,’? LONDON 
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“‘As strong as a lion,—and 
as clean as a hound’s tooth” 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 


Why not take an Agency with 
a medium sized conservative 
American Company? 


Capital Stock - $750,000.00 


Reserves - - 4,500,000.00 
Total Assets - 5,500,000.00 
Insurance in Force 45,000,000.00 


Inter-Southern Life 
Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 














_and we have other advantages that help still more. We pro- 


A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plar, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educationai and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 


vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Jndemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
iisure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 

















The Home Life Insurance Company of America 


Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 
» INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











BASIL S. WALSH. President P. J. CUNNINGHAM. Vice-Pres. 
JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 


Independence Square Philadelphia, Pa. 























PENINSULAR FIRE INSURANCE COMPANY 


OF AMERICA 
GRAND RAPIDS, MICHIGAN 


Capital $1,000,000.00 
Now Ready For Business 


FIRE MARINE 


AUTOMOBILE 


TORNADO HAIL 


Farm Property—Hail & Tornado on Farm Crops 


Local Agents wanted who will canvass for Hail Insurance 


J. FLOYD IRISH 
Sec’y & Managing Underwriter 


COLON C. LILLIE 
President 
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Indianapolis Life Insurance Company 


GROWING STEADILY 


1905 $ 325,000.00 
1906 1,281,909 .93 
1907 2,158,315.62 
1908 2,344,449.12 
1909 3,037,135.59 
1910 3,760,237.71 
1911 4,451, 264.48 
1912 5,756,690.86 
1913 7,011,554.27 
1914 8,655 ,788.49 
1915 10,231,921. 21 
1916 12,021,820.06 © 
1917 13,665,053.54 


1918 15,532,346.26 
1919 20,456,374.44 


Peres: $6,580,823.00 
380,111.45 


Insurance Issued 1919... . 
Total Death Claims Paid 


Total Dividends Paid—-(Purely Mutual, no 


ESC 12 eae a tie een koala at ; 328,108.40 
Admitted Surplus. . ; 101,350.49 
Admitted Assets. . . 1,744,366.92 


FRANK P. MANLY, President 
HOME OFFICE: 
Indianapolis, Ind. 
Doing business in Indiana, Illinois, Michigan and Texas 














THE FIRE INSURANCE 
POCKET INDEX 
FOR 1920 


FIRST COPIES ISSUED MARCH 31, 1920. 
ORDERS ARE BEING FILLED AS FAST AS 
POSSIBLE, ACCORDING TO PRIORITY. 


The statistics contained in this valuable publica- 
tion, relating to American and Foreign fire insurance 
companies operating in this country, will be of par- 
ticular interest in showing the results of the opera- 
tions of the companies in the year 1919, in comparison 
with those of the preceding years embracing the world- 
war period. 

This publication presents TEN YEARS’ statistics 
of all€@the principal FIRE INSURANCE COM- 
PANIES, with totals and ratios; also lists of retired 
companies and Lloyds, and other interesting tabula- 
tions showing data concerning nearly 400 companies 
more than are contained in any similar fire chart. 

A¥ Table of Contents renders all the information 
readily available. 


PRICES: 
In Manila Binding In Flexible Pocketbook 
Single copies $0.50 Single copies. . $1.00 
Per hundred. . 20.00 Per hundred........ ...55.00 
THE SPECTATOR COMPANY 
PUBLISHERS 


135 WILLIAM ST., NEW YORK 
















THE GUARANTY LIFE INS. 0. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 


“THE WOMAN'S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER I, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 220,000 

The Reserve Fund is more than $12,000,000 

Its Business Standing is of the Best ? 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan. 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


NOW Is The Time To PUSH Your Casualty Business 


for Automobile, Workmen’s Compensation, Liability, 
Let us help you PUSH Physician’s, Druggist’s Liability, Plate Glass, Burg- 
iary, Accident, F’ealth & Disability Insurance, Fidelity and Surety Bonds. AN 
AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. ; : ; 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri, 
New Mexico, Oklahoma, Texas and Utah. 


ssapital = WESTERN INDEMNITY CO.. Dallas, Texas 





Assets 
over $1.200.000 








HOME LIFE INSURANCE CO. 


NEW YORK 
WM. A. MARSHALL, President 


' The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 
For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 











LIFE MEN FROM OTHER FIELDS 
are joining The Great-West Life in constantly increasing numbers—attracted by the 
powerful persuasion of exceptional POLICY RESULTS. ; 
They find how readily, in turn, those Results persuade their prospects. 
Write for Agency terms. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office, Winnipeg. 
Branch Offices in the United States. 


90 Griswold Street, Detroit, Mich. Equity Block, Fargo., N. D 
912 Andrus Bldg., Minneapolis, Minn. 


eneral Accident 


FIRE AND LIFE 


7o ASSURANCE CORPORATION, Lid. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,695 copies, averaging about 24,000 
weekly. These standard publicattions, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognised as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best iftterests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 

THE SPECTATOR COMPANY 
PUBLISHERS 
135 WiLLiAmM Street, New York 
Arthur L. J. Smith 
President 


Charles H, Nicoll Harry W. Barnard 


Vice-President Second Vice-President 
Kobert W. Blake Loughton T. Smith 
Treasurer Secretary 


Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 

WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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SCRAPS OF PAPER 

N these days of general profiteering, 

the trades and lines of business associ- 
ated with publishing, as well as many 
other classes of business, have been in- 
oculated with the spirit of the times, so 
that contracts have come to be regarded 
by many as mere “scraps of paper.” A 
buyer may make a contract at the price 
quoted by the seller, and in the course of 
time the material ordered is delivered. 
Then comes a bill at some price materially 
higher than that at which the order was 
placed, and upon investigating the so- 
called contract for the purchase of the 
goods, it may be found that letters con- 
cerning this agreement carry a faint 
rubber stamp inscription to the effect 
that the price may be raised if costs of 
material or labor have been increased 
before delivery. 

In the event of an excessive bill being 
presented, this at least gives the buyer 
an opportunity, if he decides it to be ex- 
pedient to resist suit for collection, to 
call upon the seller to produce actual 
schedules of increased price; but some 


manufacturing industries, in these days 


THE SPECTATOR 


of contract pussyfooting, have adopted 
even more ingenious methods of raising 
prices. Some paper salesman, for in- 
stance, will quote a price when negotiating 
with the buyer, but when put into writing 
his employers, the agents for the mills, 
deftly explain, in the acceptance of the 
order, that in settling for the paper on 
delivery the buyer must pay the price at 
which this paper is listed by the mills at 
the date of delivery. Of all the methods 
adopted of increasing prices over con- 
tract agreements, this plan is the most 
adroit, because when the buyer refuses to 
pay the advanced price and the paper 
people sue for collection, the buyer has 
no ground on which to require the mill 
to prove increased cost of labor or ma- 
terial. In other words, there are no firm 
and stable prices in business, as_ there 


formerly were. 


AGREEMENTS DISREG \RDED 

These present unstable conditions as 
regards the observance of contracts 
were recently compared by an insurance 
official who is familiar with the situation, 
to assessment insurance in contrast to 
regular old line insurance. Referring to 
a contract whereby a paper house had 
quoted ten cents to the publisher, but 
two months later, on delivery, the paper 
was billed at thirteen cents, involving an 
advance in cost of $2500, this insurance 
official compared the transaction to the 
operation of assessment insurance and 
legal reserve insurance. Said this officer, 
“The paper case cited would be similar to 
an insurance company issuing a business 
insurance policy on the lives of these mill 
people at ten per cent, and because the ex- 
pense contingencies in the life insurance 
company later increased, the insurance 
company maintained the right to in- 
crease the premium on this partnership 
policy to thirteen per cent.” The idea of 
an insurance corporation not being willing 
to make a definite contraet like many 
manufacturing concerns under present 
irregular and speculative conditions, 
originally led to the inauguration of 
assessment insurance. The plan of 
assessment insurance grew very rapidly 
between the years 1880 and 1900, and 
at one time threatened to rival in amount 
of insurance that of old line protection. 
But the business men of the country in 
time put a veto on the “if” in the assess- 
ment contract, and the tendency has been 
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Editorial 


during the past quarter of a century, for 
the business world, to purchase their in- 
surance from companies practicing the 
old reliable legal reserve system of life 
insurance, issuing a definite contract in 
consideration of a definite premium. 
While it is too early as yet to give the 
aggregates of life insurance for 191g, the 
year in which the largest amount of life 
insurance was written in this country, 
most of this insurance was written in the 
business world by old line companies. 
While the aggregates are not yet obtain- 
able for 1y19, it is roughly estimated the 
increase in insurance in force was twenty 
per cent, and that the ordinary life 
and industrial companies (legal reserve 
companies) now have on their books 
$36,000,000,000. 
probable that the assessment associations 
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increased their insurance in the same 
ratio, nevertheless we have added to 
their business in force a year ago the 
same proportion of increase, thus giving 
the amount of $11,000,000,000 as the in- 
surance now in force of assessment and 
fraternal life insurance organizations. 
The ten largest old-line life companies, 
including three industrial cempanies, in- 
creased their insurance in force in 1919 
seventeen per cent. Outside of over six 
billion dollars of industrial insurance, 
more than twenty-nine billion dollars of 
insurance is now carried by the ordinary 
old line companies, and a very large pro- 
portion of these risks is carried in the 
business communities; whereas assess- 
ment and fraternal life insurance is writ- 
ten generally in small certificates cover- 
ing the industrial and middle classes ; but 
this system is not popluar with the busi- 
ness men of the larger cities, who con- 
trol the activities of the country. 


THE “IF” IN PRESENT CONTRACTS 
Must Go 

As the present speculative war and 
reconstruction period passes, manu- 
facturing concerns still carrying the “if” 
in their contracts will be tabooed unless 
they return to the old-fashioned manner 
of making definite agreements and stick- 
ing to them. Let them study the progress 
of old-line life insurance which has built 
up its wonderful aggregation of business 
on the plan of charging a definite price 
for a definite amount of insurance. In 
this respect, life insurance as sold by the 
regular old-line companies differs from ° 
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most other things that are bought and 
sold. Its maximum price is definitely 
fixed in the contract, and the buyer 
knows that while it may cost him less, 
it can not cost him more than the rate 
quoted to him. This feature has un- 
doubtedly been an important one in 
building up the business of the life insur- 
ance companies to such vast proportions 
as it has now reached—the living up to 
a definite agreement is what the business 
world requires and will insist upon. 
There has been no profiteering by the 
regular life insurance companies, nor 
will there be; and in this respect the life 
companies set an example which might 
well be followed by concerns at the 
present time engaged in many other kinds 
of trade. 

All that is said about legal reserve life 
insurance companies in the above edi- 
torial applies also to stock fire, casualty, 
surety and miscellaneous companies, 
which, without increase of premium on 
policies in force, have carried their con- 
tracts to maturity during and since the 
great war. 


HERE seems to be a growing senti- 

ment among the people of this 
country that its next President should be 
a man possessed of business ability and 
experience. The tremendous financial 
and economic problems which now do, 
and will during the next few years, con- 
front the United States, necessitate the 
highest class of administrative faculties, 
and point to the requirement, as the next 
President of a clear-headed business 
man, of broad vision and patriotic in- 
stincts—one without political debts to 
pay, and who can and will devcte him- 
self solely to the safe and sane conduct 
of the nation’s affairs during the trying 
period of readjustment. It has been the 
invariable policy of THE SPECTATOR not 
to take sides in politics; but at this 
critical stage of the nation’s history it 
desires to emphasize the need of an ad- 
ministration which is qualified to steer 
the country’s affairs safely, and will have 
due consideration for its business con- 
cerns. The people want a prompt solu- 
tion of our foreign relations; the estab- 
lishment of peace; steps taken to prevent 
future wars; an economic conduct of the 
Government and a radical reduction of 
taxation. If a wise choice of President 


THE SPECTATOR 


is made, and a capable business man is 
elected, a long step will have been made 
toward the accomplishment of these de- 
sirable ends. A communication from a 
well-known life insurance man, which is 
presented on this page, is published 
as indicating one thoughtful man’s views 
upon this momentous question. THE 
SPECTATOR has previously mentioned an- 
other possible candidate for the Pres- 
idency, who possesses the necessary 
qualifications for a business-like conduct 
of the Government, and others may arise 
for consideration in the future. Insur- 
ance men, regardless of usual party af- 
filiations, should this year lend their in- 
fluence to the placing in power of an 
administration which will endeavor to 
stabilize business and reduce public ex- 
penses and the consequent high taxes. 


More as to State Supervision 


[To the Editor of Tue Spectator] 

In reading your very important and forci- 
ble editorial on State Supervision in the issue 
of March 11, I was surprised to see that you 
do not refer to the State of New Jersey 
where you enumerate prominent insurance 
states in the first column on the tenth page. 

The insurance in force of the life companies 
domiciled in New Jersey is rather greater than 
that of any other states you mention except 
New York, and the laws of that state require 
triennial examinations, just as in New York 
State, while in Massachusetts and some of the 
other states they occur only once in four or 
five years. 

It is probably fully fifteen years since the 
Insurance Department of any state insisted on 
examining a New Jersey life insurance com- 
pany. It was a Western insurance depart- 
ment, and the examination was quite clearly a 
money-making job, and was not likely to dis- 
cover anything wrong, if there had been any- 
thing. The only other case of an examination 
of a New Jersey life company by an outside 
department occurred about ten years before 
the case above mentioned, and was also made 
by a Western department, and though it was 
believed to have been thorough, nothing was 
discovered to show any shortcoming in the 
examination that was made by the New Jersey 
Department about the same time. LEC 


Camden, N. J., March 31, 1920. 


A Business Man for President 
[To the Editor of THE SPECTATOR] 


In writing you about a political question, I 
desire at the beginning to stress the fact that 
I am in no wise expecting or desiring in any 
sense to guide or control the action of your 
esteemed publication or what the official staff, 
as individuals, might think or do. In other 
words, there is no element of officiousness or 
interference intended. 

It does seem that in these times the life in- 
surance men, ramifying, as they do, to every 
part of the country, can be far more potent in 
steering the country into sane economic and in- 
dustrial policies, providing they will concen- 
trate upon some presidential candidate who, if 
elected, would measure up to the requirements, 
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and not one who would be merely the result of 
machine politics. 

The nation-wide and world-wide political 
unrest and a somewhat chaotic condition of 
business institutions as a war aftermath re- 
quire, in these United States the next few 
years to come, more than a mere theoretical 
leader as President. The times absolutely de- 
mand a man who has practical ideals backed 
up by great administrative capacity. Of course, 
as a political expediency, he must be a man also 
who touches the heart throbs of the people 
in other words, who has been, or can be, ade- 
quately “publicized.” 

A most thorough analysis of candidates 
leads to the conclusion that Mr. Hoover 
should be elected President of these United 
States. He possesses to a remarkable degree 
intellectual capacity and poise. He has proved 
beyond question his administrative ability. His 
engineering training, experience and conduct 
of large business affairs would make him a 
leader who, himself, would have a_precon- 
ceived idea in his own mind of how to work 
out great business problems, and which knowl- 
edge and experience would the more impel— 
and enable—him to select a Cabinet made up 
of men who, like himself, would possess capac- 
ity for business administration rather than 
those called to the positions for political rea- 
sons. 

As stated at the opening of this communica- 
tion, the life insurance men can only be potent 
in getting real results for the entire body poli- 
tic in the coming election by unifying their 
action political-wise, and there is no man who 
is seeking the office, or who is put forward by 
his friends, as is the case of Mr. Hoover, who 
measures up to so high a standard in so many 
ways to meet the unusual exigencies of the 
times. 

Economic and industrial sanity backed by 
administrative capacity and not dogmatic party 
creeds or “favorite sons” should dominate the 
oncoming conventions and election. 

Mr. Hoover has not, very properly, become 
an avowed candidate for this very exalted 
office, which should seek the man. Therefore, 
the only manner in which he can be drafted 
to make the run is for his friends to make the 
call unmistakable by forming Hoover Clubs in 
every part of the country. 

As stated at the outset of this communica- 
tion, there is no desire to guide, control or even 
suggest anyone’s political preference. The idea 
is not to let Mr. Hoover’s nomination go by 
default because of lack of attention or ener- 
gizing force over the country by those who are 
favorable to him. 

Yours very truly, 
W. M. HORNER. 

Minneapolis, March 24. 





Fire Prevention in Chicago 

Chicago fire prevention interests are making 
a hard fight to save the City Bureau of Fire 
Prevention and Public Safety. The new city 
budget, trimmed down to offset the loss in 
revenue from saloon licenses, practically elimi- 
nated the bureau, all of its firemen-inspectors 
and the two fire prevention engineers being 
dropped. The organization of this bureau is 
regarded as one of the real constructive achieve- 
ments of the city government, and the business 
interests strongly oppose its abandonment. 
Since the organization of the bureau the annual 
fire losses of Chicago have been reduced $2,000,- 
000 a year on the average, not taking into ac- 
count the increases in values and the growth 
of. population, 
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FIRE INSURANCE 


NEW YORK SURVEYS 

The Statistician—We have great admira- 
tion for the statistician since we have become 
convinced by repeated headlines that he is 
capable of putting into statistical form at a 
moment’s notice the precise loss that may hap- 
pen from any form of disaster. Perhaps, after 
all, we have given the statistician blame for 
what does not belong to him. It is possible that 
we have in mind a special type, and that is the 
daily newspaper statistician. He, we guess, after 
all, is really the chap who, the moment a tornado 
occurs, promptly puts down a million dollars 
for damages and then follows this with exact 
figures as to the loss in plate glass and other 
kinds of damage. Surely, no statistician of an 
insurance company is able to do such quick 
work. Might it not be well, therefore, since it 
seems so easy to be done, to transfer loss esti- 
mates and such things to the newspaper 
statistician ? 

The Selling of Rates.—From more than 
one territory the question of selling rates to 
non-members is coming to the front. In pre- 
cise local territories, such as New York city, 
where all the companies are members, the matter 
is not of much moment, but outside of this area 
it is of moment to every rating organization. 
The rates are sold to companies who are not 
members of the organization, at least, that is 
the proposition; but it is one of those things 
which, while looking very innocent on its face, 
might have large results: in the development of 
the whole rating proposition. Indeed, it might 
lead in time to the making of rates by an out- 
side organization, so to speak, and selling these 
to the companies for a stipulated sum, leaving 
them free to follow or not, as they choose. Of 
course, in the anti-discrimination States it 
would be necessary to make sure that any devia- 
tion from the bought rate was made the same 
for all risks of a similar kind, and that might 
be as much of a problem to the buying company 
who wishes to vary a rate in a given case as 
the problem of selling its policies at the rates 
fixed by the organization. 











Once More Coinsurance.—The admirable 
address delivered by W. N. Bament, general 
adjuster of the Home Insurance Company, on 
Tuesday of last week before the Insurance So- 
ciety was a skillful presentation of this subject. 
The more one reads of coinsurance and the 
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more one listens to addresses about it, the more 
one is convinced that the problem must some- 
how or other be solved by some simpler method 
than the one now in force. It is to be regretted 
that fire insurance in the beginning (we go be- 
yond fire and say property insurance) did not 
adopt the principle of full insurance. Had this 
been done, much of. the struggle to introduce 
coinsurance would never have taken place. It 
is one thing which has never yet been satisfac- 
torily explained to the insured, and it is doubtful 
whether it ever will’ be so long as we pursue 
the present variable methods. The adoption of 
full coinsurance with a properly phrased clause 
which could be read and understood of all men 
would, without doubt, eliminate much of the 
trouble. 

The Week’s Lectures.—The stated lec- 
tures before the Insurance Society for this 
week were as follows: On Monday, April 5, 
the first of two lectures on “Correspondence,” 
by Robert I. Watson of Frank & DuBois was 
given. On Tuesday, the second lecture, by 
William Leslie, actuary of the Insurance De- 
partment of New York State, subject being 
“Statistics and Accounting.” For Thursday, 
April 8, the first of three lectures by Charles E. 
Case, assistant manager of the North British 
and Mercantile, on the subject of “Correspond- 
ence,” is on the schedule. 

Committee Meetings.— Two important 
committee meetings were held in Pittsburgh on 
Monday and Tuesday of this week, the first 
being the field practice committee of the 
WN. F. P. A., and the second the inspection blank 
committee of the Fire Underwriters Uniformity 
association. J. F. T. Stewart, superintendent of 
the New York Board of Fire Underwriters, 
was in attendance upon both of these meetings. 
The meetings were the last call, so to speak, 
before the annual meetings of these organiza- 
tions, the first week in May. 


BOSTON AND VICINITY 

John H. Hoxie Makes a Change.—John H. 
Hoxie, who has been an examiner with the Bos- 
ton Insurance Company, has been appointed 
special agent of the Glens Falls. His territory 
will be Connecticut and Western Massachusetts, 
with offices at Hartford. 

Protective Department Changes.—At the 
annual meeting of the Boston Protective De- 
partment, John J. Cornish, of the firm of Field 
& Cowles, was elected president and William 
E, Davenport, of the firm of William E. Daven- 
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port & Son, was elected vice-president of the 
department. C. W. Gooding was continued as 
secretary and treasurer. The new directors are 
Charles H. J. Kimball and John Paulding 
Meade, who have C. A. Howland, the one hold- 
over member, as their confrére on the board. 


Sprinklered Risk Schedule—A _ graded 
schedule for sprinklered risks, following closely 
the form in use in New York and Philadelphia, 
was adopted for Boston at the monthly meeting 
of the Boston Board advisory committee. The 
present fireproof building schedule was modified 
to allow office occupancy similar to those in the 
New York Exchange schedules. Manager Sly 
was instructed to arrange for reclassifications to 
equalize the flat advances now in effect and to 
maintain the present premium level. About 700 
sprinklered risks will be affected and some of 
the 1000 fireproof buildings will come under 
the rearrangement. 


Springfield Fire and Marine Expanding.— 
The Springfield Fire and Marine has author- 
ized Special Agent Frederick R. Galacar of 71 
Kilby street, Boston, to bind lines on all classes 
of insurance in the United States and Canada. 
Shortly the facilities of the service department 
of the company will be further extended for the 
benefit of Boston brokers and agents by the 
addition of field data and engineering service 
for any part of North America. Harris E. 
Wood, for many years New England chief ex- 
aminer at the home office, has been appointed 
assistant special agent to relieve Mr. Galacar 
of part of the routine of the Eastern Massachu- 
setts and Rhode Island territory. 


CHICAGO AND THE WEST 


John Bauer Resigns.—John Bauer, for 
more than eighteen years connected with the 
Western department of the Fidelity Phenix, has 
resigned, as of April 15, to become special agent 
for the Royal Exchange in Illinois, Indiana, 
Minnesota, Wisconsin and South Dakota, under 


J. B. Tallman. 


L. L. Rowe Promoted.—L. L. Rowe, ex- 
aminer in the Western department of the Pehn- 
sylvania Fire, has been appointed State agent 
for the same company in Minnesota. He suc- 
ceeds W. J. Unger, resigning to go into the local 
business. 

Cook County Department of North Am- 
erica.—The Cook county department of the 
North America, which has heretofore been 
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handled by Marsh & McLennan, has been trans- 
ferred to the Western department office of the 
company in the McKinlock building. Marsh & 
McLennan undertook to conduct this depart- 
ment as an accommodation to the company when 
its Western department was located at Erie, Pa. 
The change just made will eliminate duplica- 
tion of the work, but the facilities of the Marsh 
& McLennan Agency on all collateral lines will 
still be open to the agents of the North America. 
G. B. Ebbert will continue as Cook county man- 
ager—in fact, the entire staff will remain with 
the department. 

J. C. Griffiths to Retire—J. C. Griffiths, 
Cook county manager of the London Assurance 
for the past eighteen years, will retire as soon 
as his successor is installed, having reached the 
retiring age limit of the company. Before going 
with the company Mr. Griffiths served as Wis- 
consin State agent for the Home of New York, 
and was also in the field for the North British. 

A. L. Larsen Takes New Position.— Arthur 
L. Larsen, examiner in the Western department 
office of the Great American, will succeed Fred 
P, Lavin as counterman for the London Assur- 
ance. Mr. Lavin recently resigned to go into 
the local brokerage business. 

R. H. Purcell Returns to Duties.—R. I. 
Purcell, manager of the Western department 
of the Liverpool and London and Globe, re- 
turned last week from a vacation of several 
weeks spent in Florida. His associates sur- 
prised him by refurnishing and redecorating his 
private office in the meantime. 


Fire Inspection in Little Rock 


M. J. Lefon, special agent of the Conserva- 
tion and Fire Problem Association, who is 
making a thorough inspection of the fire haz- 
ards of Little Rock, made the startling state- 
ment after the first day's inspection that con- 
ditions in some of the buildings were about 
as bad as had ever been seen in any city. He 
expressed the opinion that if inspection of the 
buildings were more rigid runs to fires would 
be reduced by at least 75 per cent. The rec- 
ords of the department show that 70 per cent 
of the alarms turned in are of the preventable 
class, and that the cost of answering each 
alarm ranges from $50 to $100. The action of 
the officials of the fire department in estab- 
lishing an efficient inspection system was in 
compliance with a plan submitted to the city 
by J. H. Howland, engineer of the National 
Board of Fire Underwriters. 


Westerners Annual Dinner 

Fire insurance men of New York who at 
one time did business in the West will have 
their annual dinner at the Drug and Chemical 
Club on April 8. These New Yorkers from 
the West have a sort of organization of which 
Charles L. Case of the London Assurance is 
head. They have an annual get-together, 
during which they recall the days before they 
knew William street. 


-\ dividend of four per cent has been declared on 


Great .\merican capital stock of $10,000,000, 
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New Fire Company in Texas 
License to do business in Texas has been 
granted by the Department of Insurance 
and Banking to the Fidelity Union  I‘ire 
Insurance Company of Dallas. This is 
a new company for Texas, and has a 
capital stock of $300,000, with a surplus 
of $150,000. J. S. Leclereq is president: 
A. A, Frierson, vice-president; George A. 
Chaffield, secretary, and J. Harris, assistant 
secretary. The promoters of the company are 

business men and capitalists of Texas. 


The Fire Insurance Pocket Index, 
1920 

The fifty-second annual edition of The Fire 
Insurance Pocket Index ‘was published by 
Vhe Spectator Company, New York, on Wed- 
nesday, March 31, 1920. While this date of 
publication is somewhat later than usual, it is 
accounted for chiefly by the general shortage 
of help in the offices of the insurance com- 
panies, which caused many of the companies 
to secure extensions of time for the filing of 
their statements. 

This comprehensive, though condensed, sta- 
tistical publication is widely known and _ pre- 
sents the statistics for ten years of all the prin- 
cipal fire insurance companies operating in the 
United States for the last calendar year and 
for nine previous years, with totals and ratios, 
in a comparative form. The tables are so pre- 
pared as to facilitate comparisons and to en- 
able the reader to note the progress of any 
individual company during the past decade. 

A feature in the main tables of this edition 
is the inclusion of ratios of losses paid to pre- 
miums for each year and for each company 
therein, in addition to ratios of losses incurred 
and expenses. Seventy-five pages are occu- 
pied by the main statistical tables, and in ad- 
ditional tables are given data relating to other 
American fire and marine insurance compa- 
nies, retired companics, underwriters’ agencies. 
Lloyds and reciprocal underwriters; State in- 
surance officials; States having anti-compact 
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and resident agent laws; tables showing the 
net receipts from the remittances to home 
offices by American branches of foreign com- 
panies operating in the United States for the 
last five years, monthly fire losses for six 
years, large fires in the last two centuries, 
live conflagration losses and a short-rate scale. 
A table of contents makes any desired infor- 
mation in the book immediately available, 
though the main tables are self indexing, the 
companies being alphabetically arranged in 
three principal groups. 

Summarizing, The lire Insurance Pocket 
Index is a book of eighty pages and cover, 
comprising reports upon about 400 fire insur- 
ance institutions, together with much other in- 
formation calculated to be of service to anyone 
interested, in any manner in fire insurance. 
The Fire Insurance Pocket Index sells at 50 
cents per single copy ($1.00 when bound in 
flexible pocketbook), with discounts for large 
quantities. Orders should be addressed to 
The Spectator Company, New York. 


Tornado Insurance in Arkansas 

The recent elimination of the $25 limitation 
clause of tornado policies in Arkansas was 
made upon the action of the companies them- 
selves and not upon the direction of the State 
Insurance Commissioners. Removal of this 
clause, which had been in effect for several 
years, amounts to a material reduction in the 
rates for the tornado insurance. 


Fire Reassurance Company, New York 

The organization of the Fire Reassurance 
Company of New York, which will have its 
headquarters in New York city, has not as yet 
progressed very far. The capital proposed is 
$400,000, and the company, when organized, 
is to write fire and marine reinsurance risks. 
Those principally interested in the company are 
identified with the United States branch of the 
Fire Reassurance Company of Paris, France. 
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New Officers of Pittsburgh Fire 

Parties identified with the Firemen and Me- 
chanics of Indianapolis are now in control of 
the Pittsburgh Fire of Pittsburgh, and have 
elected these officers: President, [Edson T. 
Wood, Indianapolis; vice-president, I’. S. 
Tewksbury, Pittsburgh; secretary, Don Stehle, 
Jr., Pittsburgh; assistant secretary, H. W. 
Watkins, Indianapolis; assistant treasurer, W. 
B. Koch, Jr., Pittsburgh. It is anticipated 
that the Pittsburgh lire will soon branch out 
into Western and Pacific Coast States. 
South-Eastern Underwriters’ Annual Meeting 

The South-Eastern Underwriters Associa- 
tion will hold its thirty-ninth annual session at 
the Marlborough-Blenheim Hotel, Atlantic 
City, on Tuesday, May 25. President [dgar 
T. Gentry will deliver an address of impor- 
tance and many committee reports will be read. 
Election of officers for the forthcoming year 
will be held. 

Uniformity Association Meet in Chicago 

The Fire Underwriters Uniformity Assocta- 
tion will hold its thirteenth annual session at 
Chicago, May 3. The meeting will be in the 
auditorium of the Chicago Board of Fire Un- 
derwriters, and Secretary W. S. Boyd an- 
nounces an excellent programme. Lectures by 
experts on airplane insurance will be included. 
General Adjustment Opens Newark Office 

The General Adjustment Bureau has opened 
an office in Newark, N. J., under the manage- 
ment of William IF. Russell, who will be as- 
sisted by R. S. d’Espard. The opening of the 
new branch is for the purpose of serving New 
Jersey patrons and the staff of the office will 
be increased as fast as need arises. 
V. P. Wyatt and E. C. Decker Promoted 

V. P. Wyatt, assistant secretary of the 
Home of New York, has been made a secre- 
tary, and is succeeded as an assistant secre- 
tary by FE. C. Decker. 


American Standard Fire Organizing 
The American Standard Fire is in process 
of organization at Milwaukee, Wis., by Rupert 
I*, Fry, president of the Old Line Bankers Life 
Insurance Company; E. B. Marshall, E. L. 
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\rnold and Ellis B. Usher. A holding com- 
pany to be known as the American Founders 


Securities Company will be formed. 


Fire Company Organizing in Chicago 

The Iroquois Fire is being organized in Chi- 
cago by interests connected with the firm of 
Woessner & Dickelman. The proposed capital 
and surplus will be $750,coo ‘each. Henry J. 
Woessner will be president and manager of 
the company, and will have charge of the un- 
derwriting. He was formerly manager of the 
central department of the California Fire and 
underwriting manager for the Marquette Na- 
tional of Chicago. B. N. Anderson, formerly 
ot Brown, Anderson & Young, will be vice- 
president and William L. Dickelman,  sec- 


retary. 


Insurance Legislation at Albany 

Senator Towner has introduced a bill in the 
legislature at Albany amending section 129 of 
the insurance law so as to provide for merger 
o1 consolidation of fire and marine insurance 
companies. 

Senator Walters’ bill has been advanced to 
third reading by the Senate, amending the in- 
surance law relative to the use of searching 
companies’ records. 

The Senate insurance committee has_ re- 
ported favorably Senator Walker's bill to per- 
mit the Liverpool and London and Globe In- 
surance Company, Ltd., to apply to the State 
Tax Commission for revision and readjust- 
ment of taxes against it, under section 187 of 
the tax law, based upon the report for the 
year 1910. 


Alternates to United States Chamber of 
Commerce 
The following alternates have been ap- 
puinted by the Insurance Federation of Penn- 
sylvania to attend the United States Chamber 
of Commerce meeting at Atlantic City, April 
27-29: S. H. Pool, A. G. Hare and G. R. 
Packard, of Philadelphia; S. E. Stone and G. 
R. Sproull, of Pittsburgh; W. L. Nicholson, 
Altoona; A. C. McLean, Sharon; W. P. Lewis, 
Huntingdon: W. B. Rankin, Bellefonte, S. E. 
Parnell, Indiana. 
Control of the North Empire Fire of Canada has 
been purchased by the London Guarantee and Acci 
dent. The North Empire had offices in Winnipeg and 


a capital of $206,970. 
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Edwin Warfield Dead 

Ikdwin Warfield, founder and former presi- 
dent of the Fidelity and Deposit Company of 
Maryland, and a former governor of Mary- 
land, died at his home in Baltimore on March 
31. His death was preceded by a long illness. 

Edwin Warfield was born at Oakdale, Md.. 
on May 7, 1848. The Civil War made it im- 
possible for him to attend college and at the 
age of 18 he began teaching school and 
studying law. He became interested in poli- 
tics, being elected in 1881 to the State Senate, 
and in 1886 becoming president of that body. 
In the same year he was appointed surveyor of 
the Port of Baltimore by President Cleveland 
and remained in that office until 1890. Pre- 
viously, in 1882, hé purchased and became edi- 
tor of the Ellicott City Times, and in 1887 he 
bought the Maryland Law Record. 

In 18¢0 he founded the Fidelity and Deposit 
Company mainly to write bonds on public 
officials. He was at first secretary and later 
president of this concern, and through his wise 
and able guidance it has been one of the lead- 
ers in the business of corporate suretyship. 
Mr. Warfield was a man of far vision, explor- 
ing new fields without hesitancy and opening 
many new fields for his company. He was also 
peesident of the Fidelity Trust Company, 
which took over the trust business of the orig- 
inal company. 

Mr. Warfield was elected to the governor- 
ship of Maryland in 1903 and served from 
1904 to 1908. In December last he resigned 
his business connections on account of ill 
health. 


Major Alphonse Kenison Dead 


Major Alphonse Kenison of Beers, Kenison 
& Co., Galveston, Tex., died recently. Major 
Kenison was 72 years old and was one of the 
most prominent underwriters in the South- 
west, and his agency one of the best known 
fire and marine offices in Texas. 


Edmund G. Burgeois Dead 


Edmund G. Burgeois, assistant examiner in 
the home of the Westchester, died recently at 
his home in Brooklyn. He had been with the 
Westchester for nearly twenty years. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Auto and Marine Insurance 


FIRE INSURANCE POCKET INDEX 


The Spectator Chart for 1920 Is First One 
Issued 


Yesterday The Journal of Commerce re- 
ceived a copy of the “Fire Insurance Pocket 
Index for 1920,” published by The Spectator 
Company, New York, which is the first chart 
of its class to appear this year, presenting the 
statistics of all the principal fire insurance com- 
panies for the calendar year 1919. The “Fire 
Insurance Pocket Index” exhibits ten years’ 
statistics of the prospective companies, with 
totals and ratios in its main tables, together 
with much other interesting information, com- 
prising the statistics of American and foreign 
and marine insurance companies not included in 
the main tables, lists of Lloyds and Reciprocal 
Underwriters, State Insurance officials, under- 
writers’ agencies and retired companies, month- 
ly fire losses for six years, large fires in the 
last two hundred years, States having resident 
agent and anti-compact laws, conflagration 
losses, foreign companies’ receipts from and 
remittances to home offices, short rate scale, 
etc., with a useful table of contents. The 
“Fire Insurance Pocket Index” contains eighty 
pages, and presents data up to January I, 1920, 
relating to about 400 companies transacting 
fire insurance in the United States—Journal 
of Commerce and Commercial Bulletin, New 
York, April 1, 1920. 


Marine Meeting Accomplishes Little 

On Monday, April 5, the Association of 
Marine Underwriters held a meeting in New 
York for the purpose of considering plans for 
the various agreements which the organization 
is contemplating. Committees working on the 
plans were, however, unable to come to any 
satisfactory agreement and the meeting re- 
solved itself into a discussion of the troubles 
encountered by the committee men. It is ex- 
pected plans satisfactory to all will be com- 
pleted shortly and the association will then 
hold another meeting. 

The trouble evidently arises from the influ- 
ence of British marine companies in the 
market; so closely are these foreign interests 
bound in with American marine interests that 
many of the best underwriters are opposed to 
all-American pools. 

Officers for the coming year were elected 
as follows: 

President, Cornelius Eldert, president of the 
Atlantic Mutual. 

Vice-president, Frederic 
president of the Home. 

Secretary-treasurer, Mr. Barry of F. H. & 
C. R. Osborne. 


vice- 


C. Buswell, 


Marine Club Speakers 

The regular meeting of the Marine Insur- 
ance Club will be held on Monday evening, 
April 12. On the programme for the evening 
are two speakers. A. Chisholm, who will talk 
on the subject of “Local Lines,” and Frederic 
S. Titsworth, whose subject will be the “Ruth 
System for Detecting and Extinguishing Ma- 
rine Fires.” 


THE SPECTATOR 
AUTOMOBILE AND 





MARINE INSURANCE 





Name of Automobile Mutual Contested 


The Automobile Mutual Fire of Boston, 
and one of the so-called “twin mutuals” of 
that city, was called upon to defend its name 
recently. Originally the company was known 
as the Massachusetts Mutual and changed its 
name to the present one about a year ago by 
consent of the Legislature and of the Insur- 
ance Commissioner. The right to use the 
name has since been contested by Edward E. 
Clark, who secured a certificate to use the 
title in 1913. He did not register the name 
either with the clerk of corporations or with 
the Insurance Commissioner, nor did he or- 
ganize any company to use it. It was there- 
fore held that the active company should be 
protected in its right to the name. 


Automobile Underwriters’ Collision Clause 

The interim committee of the National 
Automobile Underwriters has submitted for 
mail vote the following clause to be added to 
the collision agreement: 

The amount recoverable for accidental colli- 
sion under this endorsement shall not exceed 
the actual cash value of the property at the 
time of any loss or damage, but shall not be 
limited by the amount of insurance named in 
the policy to which this endorsement is at- 
tached. 

This proposed. agreement is to conform with 
a growing custom among casualty companies 
not members of the conference, to pay actual 
cash value at the time of loss rather than be 
limited to the amount of insurance stated in 
the policy. In fact in many of these policies 
there is no limit stated. It was also considered 
that the collision agreement calls for a special 
premium, which is not fixed by the limit of 
insurance in the basic policy. 


J. S. ROWE TESTIFIES 


Former Associate of McGivney Tells About 
Jersey Agency 

The chief witness in the McGivney hearing, 
which was resumed before Referee Wallace 
MacFarlane last week, was J. Scofield Rowe, 
president of the Maritime Underwriting 
Agency and formerly vice-president of the 
Automobile Insurance Company. Mr. Rowe 
and Joseph J. McGivney, then marine secre- 
tary of the Automobile, were in entire charge 
of the marine department of that company, 
which had, in fact, been opened by Mr. Rowe. 

Mr. Rowe told of a conversation with Mr. 
McGivney, in which the latter pointed out the 
value of contracts with reinsurers which the 
Jersey City Agency held and in which the 
agency was allowed credit for discounts paid. 
He also stated that the Jersey City Agency, 
previous to rearrangement, received 15 per 
cent. commission, which allowed for the pay- 
ment of brokerage. At this time it was agreed 
that discounts to assured be given and that 
the agency be allowed 10 per cent. Mr. Rowe 
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later testified that this arrangement was to 
benefit the agency without increased expense 
to the company. It cost the company 19 per 
cent in the case of the Lunham & Moore 
business he admitted. 

Several questions, direct and hypothetical, 
were asked of Mr. Rowe with a view to show- 
ing that the discounts should have been en- 
tered as brokerage and that in not doing so 
there was an effort to conceal the real cost of 
the business to the company. Mr. Rowe, how- 
ever, repudiated any such purpose. Moreover, 
he denied any knowledge of differential rates. 
Regarding the ownership of the Jersey City 
agency he replied that he was not sure of the 
owners. 


Aviation and Insurance 

Under the title “Aviation and Insurance— 
Notes for Underwriters,” Hugh Lewis, of 
Royal Aero Club, and holder of the Royal 
Aero Club pilot certificate, and London man- 
ager of the Liverpool and London and Globe 
Insurance Company, Ltd., and Captain Gwlym 
Hugh Lewis, D. F. C., late R. A. F., of the 
Thames & Mersey Marine Insurance Company, 
Ltd., London, have written, and Stone & Cox 
have published, a book of sixty pages dealing 
with various featutes of aviation, which will 
be of interest to underwriters. 

The nature of the contents is indicated by 
the chapter titles, which are as follows: The 
Machine; The Engine; The Pilot; Flying 
Routes at Home and to Places Abroad; Pri- 
vate Flying Schools; Night Flying; Forced 
and Other Landings and Damage Therefrom; 
Fire; Collision; Deterioration of Aeroplane; 
Cargo; Third. Party Risks; Exclusions; Data; 
Rates; Aerodromes; Parachutes; The Air- 
ship; Wireless. 

In the introduction the Rt. Hon. Lord Hugh 
Cecil, M. P., says that “aviation and the com- 
mercial enterprises connected with it, includ- 
ing insurance, are just now in rather a critical 
position. Their prosperity and usefulness not 
a little depend on how far aviation can be con- 
ducted with the security and the regularity 
which are indispensable for commercial pur- 
poses and are at least highly desirable even for 
the accommodation of travelers.” He then 
goes on to say that the knowledge and experi- 
ence accumulated by the Royal Air Force aur- 
ing the war should be made available for civil 
aviation, and states that this book is a con- 
tribution towards bringing that knowledge into 
use. This interesting and instructive book 
may be secured through The Spectator Com- 
pany, New York, at $1.75 per copy. 


On page 10 of THE Spectator for March 4 
appeared an article correcting certain figures 
of the Old Line Bankers Life Insurance Com- 
pany,of Nebraska in the Compendium of Offi- 
cial Life Reports. It is to be regretted that 
in this article the ratio of death claims to mean 
insurance in force was erroneously stated by 
the printers at 91 per cent., whereas the correct 
figures are .o1, the ratio of the company’s 
death claims to mean insurance being less 
than T per cent. 
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April 8, 1936 


LIFE INSURANCE 


New Features in War Risk Policies 

Col. R. G. Cholmeley-Jones, director of the 
Bureau of War Risk Insurance, announces the 
leading points of the new permanent contracts 
which are now being printed preparatory to 
issuing to soldiers, sailors and marines. Three 
optional methods of settlement are allowed 
under the contract as follows: 

(1) Insurance payable in one sum if this 
option is selected by the insured during his 
lifetime or by his last will and testament. 

(2) Insurance payable in elected  instal- 
ments; if monthly, for an agreed number of 
months (not less than thirty-six) to the desig- 
nated beneficiary. If such beneficiary dies be- 
fore the agreed number of monthly payments 
has been paid, the remaining unpaid monthly 
instalments will be payable in accordance with 
the beneficiary provisions of the policy. 

(3) Insurance payable in instalments 
throughout life. The instalments may be pay- 
able throughout the lifetime of the designated 
beneficiary if elected, but if such designated 
beneficiary dies before 240 such instalments 
have been paid, the remaining unpaid monthly 
instalments will be payable in accordance with 
the beneficiary provisions of the policy. 

The policies provide for total and permanent 
disability benefits to the insured during the 
period of the insured’s total and permanent 
disability. They are incontestable from date of 
issue and free from restrictions of place or 
occupation, but may be abrogated in case of a 
conviction of treason, mutiny and the like, or 
any offense involving moral turpitude. 


Surrender options become effective after 
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payment of twelve full monthly premiums. The 
policies when not surrendered for cash may 
be reinstated by payment of all debts and back 
premiums, and upon satisfactory evidence of 
insurability. 

Director Cholmeley-Jones calls attention 
to the fact that the bureau makes no effort to 
dissuade applicants from any particular form 
and offers no advice pointing to any particular 
form. .The choice is allowed to rest entirely 
with the applicant. 


Fire Company Buys Group Insurance 

The Travelers has covered fifty-seven em- 
ployees of the New Brunswick Fire Insurance 
Company with group insurance. Executives 
of the company are covered for $2000 at once 
and this amount increases $100 a year to $4000. 
Other employees are covered for $1000 each, 
increasing $100 a year to $3000. The Norman 
Foster Company of Trenton, N. J., wrote the 
business. 

The Travelers has also covered 100 em- 
ployees of the Pittsburgh Testing Laboratories 
with group insurance. The insurance will not 
go into effect for six months. Employees re- 
ceiving a salary of $2500 or less will receive as 
insurance 50 per cent. of one year’s salary, and 
10 per cent. for each year of service up to a 
maximum of ten years. Employees receiving 
over $2500 are insured for 30 per cent. for one 
year’s salary and 5 per cent. for each year of 
service, up to a maximum of ten years. No 
employee receives more than $3000 of insur- 
ance. 


Life Insuranee 


Testimonial to Thomas A. Buckner 

Business written by the New York Life In- 
surance Company during the months of March 
and February has reached a most remarkable 
sum, due to the efforts of the agency force to 
establish a testimonial to Thomas A. Buckner, 
vice-president of the company. 

Wednesday, April 7, was the fortieth anni- 
versary of Mr. Buckner’s connection with the 
New York Life. As a very young man he 
began to write policies and shortly became one 
of the most successful agents in the company. 
It is said that while still very young he grew 
a full beard in order to look older and thus 
inspire his prospects with more confidence in 
him than might otherwise have been the case. 

The entire agency force of the company has 
been engaged in this great competition, with the 
result that over $185,000,000 of business has 
been written in the past two months, and the 
reports are as yet complete. The final figures 
will be compiled on a basis of business paid 
for on May 22. It is known that some excep- 
tional individual records have also been made 
but as yet no figures are available. 

Mr. Buckner was kept in entire ignorance of 
the competition until Wednesday, when the 
news was telegraphed to him by S. Seton Lind- 
say, superintendent of agencies, and in charge 
of the progress of the testimonial. 


—The Bankers Life Company of Des Moines 
shows a total production of over $25,000,000 of new 
business for the first three months of 1920, as com- 
pared with a total production of $20,000,000 for the 
first three months of 1919. 
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Success! The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to 


two factors: 


The goods offered, 
The ability employed. 


HE agent’s ability is rewarded to the fullest extent only when he 
can assure maximum service under a liberal policy at a low net 
cost and supported by a Company of commanding character and financial 


standing. 


NION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


For further information address 


ALLAN WATERS, Second Vice President, 


The Union Central Life Insurance Company, 


JESSE R. CLARK, President 


CINCINNATI, OHIO 
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Group Life Insurance— 
Profitable Field For You 








Men handling miscellaneous lines of insurance, fire underwriters, 
casualty men and men who are writing casualty and fire lines of indus- 


trial and financial institutions: 


The Missouri State Life has a very attractive proposition for the writing of 


Group Life Insurance. 


The Missouri State Life has long been noted for its pioneering in policy con- 


tracts—its group contracts cover many striking new features and are modern 


and the latest thing in group life insurance. 


The Missouri State Life with its corps of expert group men is able to send into 


the field men who are qualified to render help or counsel in closing group contracts. 


Many business institutions have taken advantage of our service and have 


bought group life insurance with the Missouri State Life. 


Our contracts for the writing of group life insurance are most liberal and at- 


tractive. 
Our literature will interest you. 





Missouri State Life 


Insurance Company 


M. E. SINGLETON Home Office 
President SAINT LOUIS 
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REAL REASONS FOR LIFE INSURANCE 


When Fully Availed of, the Protection it Affords Meets Every Possible Human and 
Financial Contingency 


A COMPREHENSIVE LIST 


OF THE 


“IFS” OF EXISTENCE 


—_— 


Under the Present Methods of the Companies and the Varied Policies Written, Every Man Can Obtain 
Life Insurance Protection for All His Business and Pcrsonal Needs 


By WituiaM T. NASH 

In the case of almost every man there is 
some one overwhelming, dominant reason for 
life insurance; some one grave responsibility 
or obligation which only life insurance can 
meet. Notwithstanding the many all-im- 
portant things that life insurance will do, the 
applicant for insurance almost invariably has 
in mind some one definite, specific purpose 
which prompts him to act and sign the appli- 
cation. This being the case, no information 
regarding life insurance would be of greater 
value than to clearly point out for the guid- 
ance of all, some of the most urgent condi- 
tions for which all men wish to provide and 
for which life insurance will and does pro- 
vide. Some one or more of these conditions 
will apply in your own case, and, by making 
it clear just how life insurance will meet each 
of the. conditions described, you are enabled 
to measure your needs and to adjust your life 
insurance to them. 

Life insurance is the only medium through 
which the contingency of death may be an- 
ticipated and discounted. No other known 
plan offers the same or even similar advan- 
tages, or accomplishes the same ends. In 
some form and in some measure life insur- 
ance applies to all, whatever one’s circum- 
stances or condition in life may be. 

If you are a married man, life insurance 
will enable you to leave your family an 
estate, even though you do not live to earn 
that estate. 

If you have a son or daughter, life insur- 
ance will guarantee their support and educa- 
tion. after you are gone. 

If you should leave a mortgage on the 
home, life insurance will pay it off. 

If you do not own a home, life insurance 
will buy one. 


If you do not wish to own a home, a 
Monthly Income from life insurance will pay 
the rent. 

If you are a business man, life insurance 
will strengthen your credit because it pro- 
tects the creditor. 

If you should wish to borrow at the bank, 
your life insurance would be an advantage. 

If you are unable to borrow elsewhere, 
you can quickly raise money on your life in- 
surance. 

If you are a young man just beginning life, 
life insurance will provide a safe investment 
for your savings, and at the same time enable 
you to protect father, mother, brother or 
sister, as every young man should. 

If you should apply for any responsible 
position or position of trust, your life insur- 
ance would be one of your best recommenda- 
tions. 

If you should apply for a Fidelity Bond, 
your life insurance would aid you in secur- 
ing it. 

If you are a partner in business, a policy 
on the life of each partner, payable in event 
of death to the firm, would protect the firm 
in adjusting the interest of the deceased 
member. The proceeds would be at once 
available to purchase that partner’s share in 
the business, thus protecting both his family 
or estate and also the surviving partner or 
partners, 

If you are a rich man, you will realize the 
danger of an estate being lost or becoming 
bound up in litigation. In either of these 
events and when all other means of support 
have failed, a Monthly Income would pay 
the bills and supply the daily needs of the 
family. A Monthly Income from life in- 
surance is the one form of support which 
cannot be withheld, contested or depreciated. 
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If you should have reason to believe that 
your wife or your son or daughter might not 
be able to invest safely or expend wisely the 
proceeds of your insurance if payable to them 
in one sum, your safest plan would be to leave 
for the support of each a Monthly Income 
for twenty years or for life. Such an income 
would insure them against their own mistakes 
and against the mistakes or wrongdoing of 
others. This is an income that cannot be con- 
verted into one sum or assigned, encumbered 
or lost. 

If you should have an afflicted son or 
daughter, or other such dependent, a Monthly 
Income for life in this case, would be by far 
the safest and most suitable provision you 
could make, 

If you are familiar with Federal and State 
Inheritance Taxes and the burden they are 
to the estates of the rich and well-to-do, you 
will realize that without sufficient life insur- 
ance to meet these taxes an estate may be- 
come seriously, if not to say hopelessly, im- 
paired. 

If you should undertake to distribute your 
property by will and your present indebted- 
ness, together with the cost of dying—Inher- 
itance Taxes and other death charges against 
the estate—are not fully covered by life in- 
surance, it would be impossible for you to 
foreknow whether the terms of your will 
would be, or could be, carried out. Neither 
could you have any assurance that your will 
would not be contested and set aside and 
much of your estate consumed by this ex- 
pense. Life insurance, when payable to an 
individual or individuals, is an estate that can- 
not be litigated or misapplied. 

If you are in debt and your debts are not 
fully offset by life insurance, they would have 
to be paid out of your estate. In this case, 


how much of the estate would be left> 


Debts never shrink after the debtor is gone; 
they grow. It is the estate that shrinks. 

If you are buying land or other property 
or assuming contracts which involve the mak- 
ing of new debts, your death might occur 
while you were right in the midst of these 
undertakings or before they had been carried 
to completion. To prevent serious financial 








loss to your estate in this case, it would be 
necessary for you to have additional and sufh- 
cient life insurance to fully meet this emer- 
gency. 

If you have not already done so, it would 
be advisable for you to make a careful esti- 
mate of your assets and liabilities, including 
in your liabilities not only all existing indebt- 
edness, but also Inheritance Taxes, cost of 
administration, probable loss from the forced 
sale of property, loss of your personal value 
to your estate and all other losses, expenses 
and shrinkages which might be reasonably 
expected. After you have done this and have 
thoughtfully gone over the estimate, you will 
know about how much life insurance would 
be required to keep your estate whole and 
also the amount necessary for your family. 

If you are a rich man and owe no man a 
dollar, Inheritance Taxes and other death 
claims against your estate, all demanding 
cash, would nevertheless consume no small 
part of your accumulations. Sufficient life in- 
surance to pay these claims is the only solu- 
tion. 

If you are a man of only moderate means, 
life insurance will pay your debts and add to 
whatever else you may leave. To this ex- 
tent life insurance would do for your family 
that which you had hoped to do for them if 
you had lived. .- 

If you are a professional or salaried man, 
your life is your capital and your income will 
cease at your death. What will there be to 
take its place? Life insurance will enable you 
to create a sinking fund for your own old age 
if you live and for your family after you are 
gone. If you are unable to create an estate 
in any other manner, it is easily within your 
reach to establish through life insurance an 
income that will take the place, or at least 
partially take the place, of your present 
income. 

If you should have no estate whatever to 
leave, your only hope and your family’s only 
hope would be your life insurance. If life 
insurance is a necessity for others, it is a God- 
send to the man who is unable to offer his 
family any other security. 

If your buildings or goods are destroyed, 
they can be replaced. But not so with your 
most valuable asset, your life. It is your 
brains, your earning power, your value to 
your business, vour value to your investments, 
your value to your family, that life insurance 
‘covers and protects. Many a fortune has dis- 
appeared with the death of its owner, simply 
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because the brains that had built up and man- 
aged that fortune had not been adequately in- 
sured. 

If the uncertainty of your life is an ever- 
present danger to your family, you should lose 
no time in rescuing them from this danger the 
same as you would rescue them from any 
other danger that might threaten them. 

If your wife should happen to be one of 
the very few women to-day who oppose life 
insurance, it could be for no reason that 
would relieve you of your obligation to her 
and to your children. Your wife, innocently 
and by reason of some false sentiment, might 
make this mistake and object to your taking 
life insurance, but your widow and your chil- 
dren would forever bless you for your fore- 
sight and your solicitude for their welfare. 

If you should wish to remember some 
charity, church or faithful friend after you are 
gone, life insurance would be your safest and 
best medium through which to make a bequest 
of this kind. 

Notwithstanding all our hopes and aspira- 
tions, all our efforts and all our many for- 
mulas for success, the fact remains that most 
men die poor. However rich or well-to-do 
they may be at some time in life, after their 
debts are paid very few have anything left 
for themselves in old age or for their families 
after they are gone. Court records show that 
out of 100 men who die, 3 leave estates of 
$10,000 or more; 15 leave estates of $2000 
to $10,000, and 82 leave no income-produc- 
ing estates at all. Out of every hundred wid- 
ows 3 are left in comfort, 15 are only tem- 
porarily provided for, 47 are obliged to work 
and 35 are in absolute want. And when we 
add to this the unfortunate children of these 
widows, we have a picture that should cause 
any man to think; a picture that no reason- 
able, thoughtful man could view and not be 
impressed with the immediate need for life in- 
surance. 

Death is never a pleasant subject at best, 
and unless we keep our house in order, it 
will haunt us night and day. The contingency 
of health, the capriciousness of fortune, the 
uncertainty of life and the certainty of death, 
are decrees of fate we cannot change or 
evade, but we can be prepared. And when 
we have prepared as best we can for what- 
ever may come and for whenever it may come, 
we can dismiss from our minds the disagree- 
able thought of death and give more of our 
thought to living. If you are uninsured or 
under-insured, make application while you 
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are in health and before it is too late. The 
saddest thing of all is for one to realize the 
great necessity for life insurance and yet be 
unable to get it. Many a man who has fully 
“‘intendéd”’ to insure has thoughtlessly put it 
off from day to day until the time when he 
could get life insurance had passed. These 
are the men who now would quickly accept 
life insurance at almost any price or sacrifice, 
but it is too late. Many who are insurable to- 
day will be uninsurable to-morrow, and many 
others who had intended to insure are no 
longer amongst the living. Therefore, if you 
can get life insurance to-day, your only safe 
course is to take it to-day. 


Life Policy Forfeiture Cases 

The Kansas Insurance Department has di- 
rected the /Etna Life Insurance Company to 
pay the claim of the beneficiaries of Ray 
McFarland of Monrovia. The decision in- 
volves the application of the Kansas forfeiture 
law. The policy was written August 8, 1917, 
and in the meantime McFarland went into the 
army and to France. He did not pay the re- 
newal premium, and on September 9 the com- 
pany sent out the usual forfeiture notice. The 
record shows that the young man died October 
5 at Bordeaux, France, of pneumonia. The 
policy was for one thousand dollars. The De- 
partment held that the policy had not actually 
been forfeited at the time death occurred, and 
that the face of the policy, less one premium, 
should be paid to the beneficiary. 

The case of Frank Allen of Garrison, Kan., 
turning upon another forfeiture point, is also 
interesting. Allen took out a ten-pay $1000 
policy, and after paying three premiums failed 
to pay the fourth when due. The company gave 
him an option of paid-up or term insurance and 
sent an extension note for ninety days, which 
Allen never paid. Owing to numerous court 
decisions it was found that the policy had not 
been properly forfeited. Under the option of 
paid-up insurance the beneficiary would receive 
something over three hundred dollars, and under 
the extension settlement he would receive ap- 
proximately seven hundred dollars, as the un- 
paid premiums would be deducted. The ques- 
tion arose, which option the insured would 
have exercised, and the Department and com- 
pany officials decided they could not tell, so 
decided to pay the beneficiary. five hundred 
dollars. 


Pee OS ae 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, “‘Am well pleased with the letters. 
them.” Re- 





Shall be able to make effective use of 
quest particulars—ask for folder 11A. 


Madison, Conn. 
eee: oS ae 















April 8, 1920 


SIX EQUITABLE LIVE WIRES 
Agents Make Records Worthy of Their 


Great Organization 

The agency organization of the Equitable 
Life Assurance Society comprises a large pro- 
portion of the biggest writers of life insur- 
ance policies in the country. This organiza- 
tion is divided into several clubs ranging all 
the way up to the Quarter-Million Dollar Club. 
This last is divided into corps of those writ- 
ing one-half million, three-quarter million, one 
million, two million, etc. 

The Quarter-Million Dollar Club has been 
making some remarkable records this year. 
The club year begins on July 1 and ends June 
30, so that the year is now about three-quarters 
ended. Figures compiled as of March 1 in the 
superintendent of agents’ office show that the 
agents are doing larger business than ever, and 
the year bids fair to be one of the greatest 
in the history of the company. 

The foremost writer on the staff of the 
Equitable is A. Hollander, one of the three 
biggest writers of life insurance in the coun- 
try. He has been a member of the Quarter- 
Million Dollar Club for the past eight years, 
and in 1916 brought his writings up to the 
million-dollar mark. In 1919 Mr. Hollander, 
who works in the Metropolitan district, wrote 
the remarkable total of $3,000,000. Not sat- 
isfied with previous records, however, this 
super-salesman has gone ahead in the past 
eight months, having written since July 1 more 
than $4,000,000 of business. During the first 
two months of the present year he has placed 
practically a million dollars of business to his 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
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credit, which means that he is writing at the 
rate of $6,000,000 a year at the present time. 

It is not so many years ago that an agent 
writing even a million dollars was considered 
almost superhuman. But here is a man writ- 
ing six times that amount! 

Alexander M. Shields of San Francisco is 
Mr. Hollander’s nearest competitor in the 
Equitable. Mr. Shields has also been in the 
Quarter-Million Club since 1912; and wrote his 
first million in 1915. In 1919 Mr. Shields 
wrote $2,000,000, and has already gone far 
beyond the million mark this club year. Dur- 
ing the calendar year 1919 he wrote very close 
to $3,000,000, and now has a flying start to- 
wards an even bigger record for the succeed- 
ing twelve months. 

Another honorable though not exactly an- 
cient member of the Equitable’s Quarter-Mil- 
lion Club is Charles Wadsworth of Chicago. 
He has been writing his million a year since 
1916, and in 1919 came within a hair’s breadth 
of two million. With a record of more than 
$600,000 for the first two months of the present 
year, and well over a million for the club-year 
so far, it is safe to say that Mr. Wadsworth 
will make his two milliop v June 30 next, 
with a wide margin to spare. 

George D. Heéedding of Minneapolis has been 
a Quarter-Million Dollar Club man since 1917, 
and entered the million dollar class this year. 
As of March 1 last, he is in the three-quarter 
million class, so that he will make his million 
for the year easily. Mr. Hedding has made 
some remarkable records since he joined the 
company in 1916, writing more than $300,000 
for his first calendar year, and doubling that 
in his second. In 1918 he marked time, but in 
1919 more than doubled his previous record. 
lf he continues this pleasant pastime, he will 
bring himself well over the three-million dollar 
mark, 

Another steady climber ‘in business getting 
has been Joseph Abrahams of New York city, 
member of the Quarter-Million Club since 
1916, that being his second year with the 
Equitable, making the million dollar team in 
1919. Writing $941,486 of business in the cal- 
endar year of 1918, he scored a big jump to 
$1,534,000 in 1919, and has written well over 
$200,000 for the first two months of 1920. 
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Already in the Three-Quarter Million Corps, 
Mr. Abrahams will undoubtedly qualify in the 
Million Dollar Corps before the end of the 
club year. 

Frederic W. Fuller of Springfield, Mass., is 
one of the Equitable men who can be de- 
pended upon for big business. An old-timer 
in the Quarter-Million Club, he reached the 
million mark in 1918, having written over 
$1,500,000 in that calendar year. Already in 
1920 he has written well over $750,000, and if 
he keeps to that record he will fall into the 
$5,000,000 class pretty easily. 

The records of these six remarkable men 
afford an indication of the type of agency the 
Equitable is building up in all parts of the 
United States. To equal these records is not, 
of course, within the capacity of every agent, 
but the records are there and afford a crite- 
rion by which the result of the efforts made 
may be measured. With such men leading it 
the Equitable agency force cannot fail to 
achieve wonders this year. 


Col. William H. Dyer Dead 

Col. William H. Dyer, for more than for- 
ty-three years connected with the Berkshire 
Life Insurance Company, died last month in 
his 79th year. He had been engaged in life 
insurance for more than half a century, hav- 
ing served with the Washington Life of New 
York, beginning in 1867, for six years. In 
1873 he went to Boston as superintendent of 
agencies for the Union Mutual of Portland, 
Me. In 1877 he went to the Berkshire, also as 
superintendent of agencies, and retained that 
post for twenty-six years. In 1903 he became 
general agent in Boston. 

Col. Dyer was one of the leaders in the early 
days of the Boston Life Underwriters Asso- 
ciation, and remained one of its most enter- 
prising and helpful members. 


Promotion in State Mutual Life 
Marcus L. Glazer has been appointed general 
agent for New Jersey of the State Mutual Life 
of Worcester, Mass., with headquarters in the 
Ordway Building, Newark. He succeeds E, E. 
Bice. Mr. Glazer has been the company’s rep- 


resentative at Flemington, N. J., for the past 
eight years. 
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You have done what you could. Some blunders and 
absurdities no doubt crept in; forget them as soon as you 
can. To-morrow is a new day; begin it well and serenely 
and with too high a spirit to be cumbered with your old 
nonsense. This day is all that is good and fair. It is too 
dear with its hopes and invitations to waste a moment on the 


vesterdays. 
—Emerson. 


Insurance Men Should Know: 


That the policyholder who lapses his policy to take new insurance always gets 
the worst of the bargain. But, strangely enough, they don’t always see the point 
that the agent who lapses his agency with any good company injures himself, no 
matter how attractive his new contract may look. He must begin all over again in 
his new connection; he discredits himself with the prospects among whom he has 
labored, opens the door of the structure he already has created to some wiser suc- 


cessor and then loses his moral courage in the realization that he has stung himself. 


The greatest undeveloped resources in America to-day are not our mines, for- 


ests nor streams, but rather, the human souls of our men and women who work. 
A movement is on foot to popularize the idea of “Cross at Crossings.” 


But the great question in life insurance is, how many dissatisfied agents are want- 
ing to “cross over’ from their job to some other. There is the same danger often 
attached to crossing from one job to another before the right time as there is in 
crossing the street at the wrong spot. Never leave your present position until you 
are ready for the next one—‘“cross at the crossings.” ‘lake time to walk a block 


of experience before jumping. 


NORTHERN ASSURANCE COMPANY 


CLARENCE L. AYRES, President 
DETROIT, MICHIGAN 
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AMICABLE LIFE REPORT 


Recently Released Results of Exami- 
nation of Texas Company 





FORMER PRES. ROBERTS IS CRITICISED 





Stock Transactions and Large Banking Deposits 
Under Fire of Examiners 

On March 29 the Texas Insurance Depart- 
ment made public the report of Consulting 
Actuary F. J. Haight, and his associate in the 
examination, Marcus Dunn, upon the condition 
and affairs of the Amicable Life Insurance 
Company of Waco, Tex. Most of the essen- 
tial facts having heretofore appeared in THE 
SPECTATOR, they are merely briefly outlined 
below. 

The capital of the company is $820,000, and 
dividends have been paid thereon as follows: 
In IQII, 3 per cent.; in I9I5, 10 per cent.; in 
1916, 8 per cent., and in 1918, 6 per cent. The 
total income of the company in 1919 was 
$732,553, while the disbursements totaled 
$406,269, the amount paid to policyholders hav- 
ing been $168,515; the admitted assets Decem- 
ber 31 last were $3,538,361, the policy reserve 
was $1,588,848, and the unassigned funds or 
surplus $731,396, so that the surplus as to 
policyholders was $1,551,306. 

The report shows that the Amicable Life’s 
home office building is now filled with tenants 
and the examiners believe that the rental in- 
come from it could be materially increased, 


















TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 
revived during 1919... 
Increase over 1918. . 


$28,431,949.00 
10,612,474.00 


Insurance in force... 84°819,610.00 
Increase............. 20,951,895.00 
Total Income. 3,574, 134.70 
Increase. . 1,142,591.06 
Reserve Value ‘“ Policies 7,005,024.68 
Increase... eee 1,275,357.28 
Admitted itn. 7,982,899.08 
Increase. . 1,161,849.52 


Total ama weld: ts 
policyholders and ben- 
eficiaries since organ- 
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Amount deposited with 
the State of Iowa for 
the = * of all — 
icyholders. . 


3,983,042.72 


7,208, 254.92 
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the net income last year having been about 
2% per cent upon the book value of the build- 
ing. In general, the other assets of the -com- 
pany are approved, except that the examiners 
criticised the large bank balance carried by the 
company, which, on December 31 last, exceeded 
$1,010,000. The report states that this money 
could have been invested in conservative secu- 
rities which would have earned at least 6 per 
cent, whereas the average rate of interest was 
less than 3% per cent. In fact they quote ex- 
President Roberts as having stated that in his 
opinion $20,000 would have been a sufficient 
balance to have carried in the bank for the 
company’s normal requirements. 

The examiners consider the expense of ob- 
taining new business too high, because the 
machinery for handling a large amount of new 
business has been kept intact, although for 
several years past it has been the policy of the 
company not to push for new business. 

The report gives it as the opinion of the 
examiners that the intrinsic value of the stock 
of the Amicable Life (par value $10 per 
share) is over $20 a share, and they go on to 
say: “This opinion is based on what can nor- 
mally be expected, taking into account the ex- 
cellent condition of the company’s assets, low 
mortality experience of the company, and the 
general situation. During the year 1919 earn- 
ings were made in spite of the unusual ex- 


- penses of the year, and in spite of the extreme 


low rate of returns on a large amount of bank 
deposits which would justify a payment of a 
dividend of over 5 per cent on capital stock. 
Under normal management the earnings of 
1919 would have exceeded I0 per cent of the 
capital stock.” 

The examiners then go on to tell of the 
methods by which A. R. Roberts, the former 
president, increased his stock holdings from 
3040 shares on December 31, 1917, to 27,119 
shares December 31, 1919, through the services 
of certain brokers to whom names of stock- 
holders are alleged to have been furnished by 
Mr. Roberts. If is stated that over 700 stock- 
holders transferred their stock to Mr. Roberts 
through these brokers at a price “much below 
its real value.” A further statement is that: 

It appears from the testimony that Mr. Rob- 
erts has personally borrowed upon the secu- 
rity of his Amicable stock approximately $285,- 
000 from banks in which the funds of the com- 
pany are deposited. It was stated under oath 
by two bankers that they were influenced in 
their decision to loan Mr. Roberts personally 
on the basis they did by the fact that he had 
favored their banks with substantial deposits 
of the company over a considerable period of 
time. 

In the case of the Denison Bank and Trust 
Company of Denison, Tex., the records and the 
testimony show that a personal | loan was 
effected by Mr. Roberts of approximately the 
same amount as the deposit made by the com- 
pany in that bank the same date as the loan 
to him. 

From testimony and correspondence, and 
the facts as stated above, it appears that Presi- 
dent Roberts has made use of his position of 
trust to discourage the stockholders and thus 
to make them willing to sell their stock. At 
the same time he has bought up this stock at 
much below what would be its true value if the 
company was conscientiously run, procuring 
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funds to finance himself in the matter by the 
use of his influence with the banks, due to the 
large amount of the company’s bank deposits 
that he has favored them with in the past, and 
the large deposits that he controls at the pres- 


ent time. It appears from testimony that Mr. 
Roberts has deliberately planned to pay back 
to the bankers the greater part of money they 
loaned him by reducing the capital stock of 
the company from $820,000 to $100,000, and 
paying out the $720,000 pro rata to stockhold- 
ers, his own share being approximately 87 per 
cent of what he paid for his stock. Apart 
from Mr. Roberts’ personal needs, there is no 
justification for reducing the capital stock of 
the company. Any reduction would tend to 
reduce the security behind the present out- 
standing policies of the company. 

Dr. John L. Davis, medical director of the 
Amicable Life, has resigned from April 15 
next, after having completed a connection with 
the company which continued through seven 
years. In his letter accepting Dr. Davis’ resig- 
nation, President A. R. Wilson stated that 
“during the past years our relation has been 
one of steady co-operation, and I feel that the 
company has profited materially as a result of 
your direction of our medical department, and 
will profit in the years to come by reason of 
the mortality experience upon your selection 
of business.” Dr. Davis plans to return to his 
old home in Los Angeles, Cal., in the near 
future, but will visit some other sections of 
the country before doing so. His investiga- 
tions in mortality have been widely published, 
and have been recognized as valuable contri- 
butions to the general fund of life insurance 
information. 


New President of Mystic Workers 

The Supreme Council of the Mystic Workers 
of the World, an Illinois fraternal with 100,000 
members, held a special session in Chicago last 
month to consider the rate situation and elect 
new officers. Its former president, John H. 
Notley, died last December, and John R. Walsh, 
who had been secretary for twelve years, re- 
signed to become vice-president of the Detroit 
Life. D. E. Smith of Richland Center, Wis., 
was elected president, and Leo C. Carroll of 
Fulton, who was assistant secretary, was made 
supreme secretary. The meeting legalized the 
increased rate certificates, which are based on 
the four per cent American Experience Table. 
A temporary injunction had been granted pre- 
venting the issuance of these certificates. This 
is merely a temporary dévice, as the entire 
question of ‘increased rates will be passed upon 
at the regular meeting of the Supreme Council 
to be held this fall at Omaha. 


Agent Analyses His Business 
John McClung, life agent of Manhattan, Kan., 
figures that his business for the last eight 
months has come from the following sources: 


Circularizing and advertising.......... 12 
SOMME MALONE 3 oo oe nse Sahaiaccndbeaxne 15 
POSSOIaE PIONS & 25 é6nccsceccacscaes 17 
Company leads and tips........ roa wa 20 


Business acquaintance 


—M. P. Todd, who had been connected with the 
home-office agency of the Illinois Life for the last 
eleven years, during which he was a continuous mem- 
ber of the $100,000 Club, died suddenly last week. 
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An Effective Letter 


‘A general agent for a prominent life in# 
surance company in the West sends to his 
prospects a letter, reprinted below, which is 
not only well prepared and calculated to at- 
tract attention, but is written as an original 
communication upon a steel-plate letter head. 
It is accompanied by the booklet entitled “The 
Cost of Dying” (published by The Spectator 
Company), and the combination has proved to 
be a good business-getter. The letter reads 
as follows: 

Frank Woolworth, Five-and-ten-cent store, 
Woolworth Building. Woolworth, left $35,- 
000,000 at his death, but not enough ready 
cash to pay inheritance taxes. 

His five-hundred-thousand dollar Fifth Av- 
enue home will go on the market to help pay 
the claims of Uncle Sam and the State of 
New York. 

Woolworth looked after many little things, 
needles and pins, so skillfully that they became 
great things; but he overlooked a big little 
thing—life insurance. 

Not as an investment, not as “protection.” 

But as stabilizing his estate between two 
fixed points; his death and his executors’ final 
account. 

This is Woolworth’s Cost of Dying—the 
subject of the booklet I am placing in 
your hands with this letter. 

There are eighteen headings in this booklet. 
Each heading is a stock-taking summary. The 
whole is an inventory. ; 

Up to page twenty-four it is good reading. 
From there to page thirty-six are paragraphs 
for study. Vital, compelling; essential to men 
who have achieved. 

You have achieved; and I shall be glad to 
co-operate with you to safeguard this achieve- 
ment. An interview on this important matter 
will benefit without obligating you. 


The Whole Gamut of a Writer's Life 


Sam Bentley, Clarksburg, W: Va., in a few 
words sets forth the excitement, discourage- 
ment, heartache, depression, elation, fascina- 
tion and bull-dog grit of a life insurance writer, 
Of the outlook all about him for a tremendous 
March business he says: “I had the misfortune 
to have an applicant for $25,000 take suddenly 
ill and die before the policy could be issued, 
and another large case declined, but I am not 
crying over spilt milk and am fighting on fora 
glorious finish.” 

There you have the whole gamut of a 
writer’s life. A pen picture of the world’s 
most interesting business. Most fascinating. 
Fullest of thrills. A theme for the movies! A 
$25,000 case is a great goal. Stimulative. En- 
couraging. Then to have it pass in a flash is 
indeed misfortune. Yet the situation is not 
without relief. It has advertising value. What 
better argument could there be than to have a 
candidate who needed insurance snatched in a 
trice from all the interests that relied on him 
and required the protection? But the shock 
of the loss has compensation in the greater 
business that must accrue to the agent, through 
his use of the incident, than if the man had 
lived to take his policy And then on top of it 
to have “another large case declined”! An- 
other heartache, but still more advertising. The 
dead man: proves that companies must de- 
cline. Why grieve then when it occasionally 
happens? Write another man. And the grit of 
Bentley in surviving these shocks and doing 
the excellent business year in and year out 
that he does is only typical of any and every 
New York Life writer who, in the language of 
Dick Oliver of the Western prairies, is a regu- 
lar “he-man”—New York Life Bulletin. 
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North Carolina Mutual Life to Build 

In the near future the North Carolina 
Mutual Life Insurance Company of Durham, 
N. C., a substantial company run in the inter- 
est of colored people, will erect a fine seven- 
story office building at Durham. This struc- 
ture is to be a modern fireproof one, and is 
to be located on Parrish street. It is to be 
the home office of the North Carolina Mutual 
Life, which has come to be “the largest negro 
life insurance company in the world.” This 
company now reports $755,744 of admitted 
assets, with a policy reserve of $615,405, and 
surplus or unassigned funds amounting to 
$116,466. It has $26,534,549 of insurance in 
force, and its premium income last year aggre- 
gated $1,224,542, while payments to policy- 
holders reached the sum of $401,241. The 
company has been in business for twenty-one 
years, and now operates in North Carolina, 
South Carolina, Georgia, Florida, Mississippi, 
Arkansas, Tennessee, Virginia, District of 
Columbia and Maryland, its business being 
conducted on the old-line, legal reserve basis. 
John Merrick was the founder of the North 
Carolina Mutual Life, and A. M. Moore, M. 
D., is its president. 


Agents Forty Years with New York Life 

Morris and Theodore Weil, of the Insurance 
Exchange Branch of the New York Life in 
Chicago, completed forty years of service with 
the company on March 30. They are now the 
oldest active agents of the New York Life. 
Their contract was signed in Milwaukee in 
1880 with Walker Buckner, Sr., father of 
Thomas A. Buckner, vice-president of the 
company, who had charge of the Northwest 
territory, and George Perkins, father of 
George W. Perkins, formerly vice-president of 
the New York Life, who was sueprintendent 
of agents. They came to Chicago after a year 
of business in Milwaukee. . 


T. J. Henderson Visits New York 

Thomas J. Henderson of Grand Rapids, 
Mich., author of “Life Insurance Salesman- 
ship,” and agency manager for Michigan of 
the Illinois Life Insurance Company gvas in 
New York last week, having come East for the 
purpose of attending the meeting of the execu- 
tive committee of the National Association of 
Life Underwriters. 


The Life Agents Brief 


“For the last few years I have been using your 
Vest Pocket Life Agents Brief, bought through our 
superintendent, who always gets them for us at a re- 
duced price. This year he did not offer your book, 
but some other publication, which I did not like as 
well as yours.”—W. T. Parker, Agent Metropolitan 
Life. 2 


Ready Reckoner for Earned and Unearned 
Premiums 

“We have recently ordered two copies of the above 

book and are very well pleased with same. Kindly 

give us your price on six additional copies.”—J. G. 

Ewing, Examiner, Minnesota Implement Mutual Fire 

Insurance Company. 
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Peoples 
Life 
Insurance 
Company 
Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Insurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
cempany, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, Iowa, Missouri, South 

akota and Minnesota. Writes both 
participating and non-participating busi- 
ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. “Look us up in the books’ 
and write us for an agency proposition if 
interested. 


H. W. Johnson, S. B. Bradford, 
President Sec’y-Treasurer 


. W. F. Weese, 
Vice-President and Agency Director 











A Straight Tip 

In our business, my boy, one must be able 
to think in units. We are not preaching to a 
big congregation; we are not to be classed as 
political spell-binders haranguing a crowd. We 
deal with individuals. In many respects: we 
are like a golfer. If he wants to make a good 
shot he must forget everything else but the 
game, keep his eye on the ball, take the right 
stance and carry through. One ball at a time. 
Think a moment; if he is thinking of some- 
thing else, no pep will be put into his stroke 
even if he complied with all the other require- 
ments. He must keep his eye on the ball or 
he will miss it. He must take the correct 
position or he may find himself out of bounds. 
He must carry through a slice or pull his 
stroke. 

Concentration is the word. A _ selected 
party—a method of work—every faculty cen- 
tered on the case—and carried through to 
completion. When the case is finished (lost 
or won) concentrate on the next. This is 
what I mean by working as a life underwriter. 

A cart load of half worked prospects means 
(usually) failure. There is a form of hit or 
miss field work that scatters hopelessly over 
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a large territory, expands hundreds of tons of 


energy, scores of possibilities killed or dis- | 


gusted and leaves the solicitor a nervous 
breakdown as a heritage. No! No use start- 
ing in on a prospect and before he is brought 
to a decision go off on a tangent to another 
and easier one. Many agents are eking out a 
miserable existence because they lack the 
power to concentrate with all their mind, 
might and strength upon any single case. 

“One step at a time and that well placed 

We reach the grandest height— 

One stroke at a time, earth’s hidden stores 

Will surely come to light; 

One seed at a time and the forest grows 

One drop at a time and the river flows 

Into the boundless sea.” 

Do you follow me, my boy? 

Forget every other feilow—exhaust every 
legitimate means to close the one you're so- 
liciting—and don’t leave him half done. It’s 
your personality against his—one unit versus 
another, and he is a smart chap, too, so you 
will need every ounce of concentration you 
can mobilize. R. O. Ticios. 


A Bishop’s Endorsement 
Dr. J. D. D. Wise, Bishop of Topeka, Kan., 
uttered the following thoughts on life insur- 
ance at the sales convention, organized in that 
city last month: 


“Thrift is one of the big things you men 
are bringing to the American people. Thrift 
is one of the fundamentals in the building of 
character. The man who pays his life insur- 
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ance premium has to practice thrift. And God 
knows America needs to learn this lesson. 

“I agree with those who have stated that 
the life insurance agent ranks next to the min- 
ister. Our civilization is founded on the home. 
Life insurance makes it possible to continue 
the home after the breadwinner is gone. You 
have a noble mission, instilling thrift and pre- 
serving the home. 

“Tf life insurance is being carried only for 
the purpose of putting on an ostentatious dis- 
play at a funeral, then I would ask you men 
to go out of business. You ought to. It is a 
crime against high heaven to see the extrava- 
gance we are creating in the conducting of 
funerals,“ 
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COMPARATIVE STATEMENT EXHIBIT OF TEN LARGEST LIFE INSURANCE COMPANIES 
AN ANALYSIS OF THE ANNUAL REPORTS FOR 1919 


The following valuable tabulation has been compiled from the annual statements of the ten largest life insurance companies of the United States, each 
having more than $910,000,090 in force, — with the New York Insurance Department for the year ending Dec. 31, 1919: 








| 
INDUSTRIAL COMPANIES. 


LT 
| : 
Equitable, | Mutual | Mutual Life | New York —_ Penn ee aaa aac 
New York. Benefit. jof New York. Life. Mu a) Matadk, | * "so 

Mutual. { John 


| Metropolitan 
| | | Hancock. if 


Prudential. 





ADMITTED ASSETs. $ | $ $ $ $ $ $ 3 
Real estate tena 18,515,857) 2,845, 965| 14,901,121) 9,070,481 4,111,456 23 213} 5.335,278 2,814,361 22,283,209 18,705,909 
Mortgage loans....... hace 102,928,160) 96,204,450) 100,754,823) 159,869,677} 199,503,025 3,636,882 43,309,622 91,498,011 289, < 134,134,924 
Bonds owned......... 355,484,829! 93,568, 159 421,625,510) 600,216,468] 163,430,148 2,5 23 47,836,151 68,803,806 .444,¢ y 370,975,711 
Stocks owned : 15,450,838) 23,850,860 145,750 291,811) 2,36 1,938,857 5, 982 4,735, 136 
Collateral loans 315,000! 7,2 159,000 aia 7,6 al 3,30: 1,086,125 
Premium notes and loans to policyholders 85,046,996) 73,025 82,748, 059) 145,216,458 59,103,814! 32,941,171 14,043,805 3,751,462 42,891,297 
Cash in offices and banks, etc... ; 6,994,077 919,792 5,001,055 20,501,543 1 ,889, 956 1,020,096 3,921,955 ,679,374 } 3,7 715 ”909| 7,305,180 
Deferred and unpaid premiums 7,277, 687 3,78 5,167,599 13,993,353 5,778,040 4,227,607 3,470,710 3,992,592 18,818,867 10,701,793 
Accrued interest and rents ; 7,410, 475| 4,546,138 8,341,248} 11,849,390 j 526 2,921,078 1,709,705 4,024,061 12,731, 462) 7,55 5,551 





Total admitted assets. . . . P : 599, 423, o10| 251,652,869 662, 390, 275| 961,022,120; 440,861,776 203,720,835) @121,566,083 186 pn 667 "$64, 821,825 598, 092 ) 626 
Book value over market value. . ; ee : 2,039,140 5,296,232 5,017,987 1,087,046} 3,662,611 1,735, 814 1,622,008 
Assets not admitted......... nee 533,306 120,629 64,104 299,490 123,695 64,087 156,206 i aL 453 692,911 1,979,333 


LIABILITIES. | | 
Policy reserve. Seer iar esl ee eicaas 228,647,189 549,052,616 : 98,302} 390,307,539 173, 644,714 109,901,890) 169,453,954 $12,328,356 540,540,566 
Reserve on supplementary c contracts nem ate ra : 5, nies 4,487,810 B, ‘ 8,874,579 5,149,280 5,530,478 520,476 1,243,730 2,703,579 
Policy claims. . . Seer baa eRe a Se 8, 461,554 029, 1,049,378 574,240 752,336 2,967,697 2,918,726 
All other liabilities. . Ae : 466 a, 853 123 22/228) "303| 3,2 347 2,941,011 2: 661, 479 4,783,932 11,540,465 9,574,380 
Dividends apportioned for 1920 or i 370 j pol 32,045,776) b, 6,781,392 x | 2,200,000 7,649,295 9,170,275 
Set apart provis. or otherwise for deferred divs 54,¢ 5} ad 5,456, 376) 7 38,157,964) 828,322) 10,310,762 é j 145,961 33,918} 3,404. 886 
Unassigned funds. . aes eel 223,408) 24, 0: 51, 215 a43, 897, 968) 19,746,981, 43,844,298 3, 368, 202 8,707,008 29,085,337, @24,780,214 








INCOME. | 
Premiums on new policies : + 515) 5,721,509) 2,396,830} 20,555,051! 9,168,650 4,988,030 8,243,593 , 22,362,121 12,420,842 
Renewal premiums 55,8 26,038,141 52,468,508 88,588,400} 42,664,888 22,811,420 17,928,789 4158,460,466; 6133,782,¢ S64 
Dividends applied to purchase paid- up insurance ‘ _ 678, 704 3,257,767) 3,303, 268) 2,366,242 297,621 21,989 72,112 
Dividends applied to pay renewal premiums 942,905) | ,063,523 “ 7 { 8,994,307; 10,272,365 3,743,900 38,767 564,739 
Surrender values applied to pay renewal premiums. 55é 219,458} 86, 193) 3,509 1,357 20,914 
Surrender values applied to Lene med up insur ae 368,211 5,896 ; aes 
Annuities a4 673,761 98,033 a2 298,116 b3, 068, 992 "| al. 35, 391 6545,68:2 bl, 063; 266 673,064 61,009,581 


Total premiums 81,495,879| 38,617,465) 77,917,267] “a 24, Ci 29 ave) 6 64, 693,729 32, 7 “27, 303, 656 42,206,737 182,489,933 
Reserves on supplementary ‘contracts. 2,029,614 ap | aia 1,099,635) 2,017,920 837,500 856,020 116,055 735,517 
| 


Interest on mortgages................ 5,082,301) 769 | 5,316,789 3,427,497 2,288) 4, 228, a 2,296,191 4,770,414 14,882,547 
Interest on bonds and stocks 16,515,935) 4,120, 19,272,401) 25,485,666 5,72 "4 ¢ 1,972,782 2,780,894 18,789,756 
Interest on other securities putes are : 4,941,972) 2 92 4,903,398 ,067 7,6 83) 3,585,0 754,944 731,753 3,007,512 

ela 1,726, aia y ? 344, 776) 363,489 1 38,281 433,026 56,341 2,523,694 


Total interest receipts a | 28, 266,5: 5é 51] “12,193,312 30, 837, 36 43,226, 696 20,519, 796 10,15 j 5,456,943 8,339 402 39 203, 509) 26 360. 646 
All other income 1,85 614} 1,080,018 2°4 3,347] 2,659,613) 56, 678) 54,576 7,801 155,216 2,812,942 132 043 3 


Total income Fa 113,644, 658) 51,890,795 .771,6 171,715,420] 7,288, 123) "43,903,205 33,624,420 50,817,410 225,241,901 176, 983, 587 
DISBURSEMENTS. | 

Death losses paid. . £3 628,783, ned a. ay 34/  629,504,369| 38,531,483 9, 217 587,68 e8,073,645 876,220 48,512,746 ss 

Matured endowments... .. ee 4 887,275) 2'611,258| 3,651,981; 22,011,834) 157,265 3,297,0° 1,925,489 547,170 12,568,664 4,2 

Annuitants < | ¢1,576, ot 32,768 ¢2,630,100} 1,561,592) 255,608 519,71: ¢304,619 4 746 

Surrender values* a tees ; 10,847,117) 360,826 17,919,339 22,371,025) 5,529,618 3,402,58 1,406,796 3,598 621,035 

Dividends* 17,895,816) 3,742,22 22,407, 416) 31,698,688) ,726,709) 5,956,522) 78,881 Jk 53 3,721, 658 


| 
| 
| 
| 
| 
| 
5| 


Total to policyholders............ ; | 3,990,176) 24, 982, 342 81, 113, 205) 116, 174, 622 48,840,418) 23,763,542! 11,789,430 20,163,159 73,581,760 66,615,414 
Paid on supplementary contracts 975,188 721,37 898,000} 1,036,666) 807,921 559,858) 719,636 81,903 446,351 1,109,540 


} 
Commissions and agency expenses 11,086,903 5 58 10,957,7 779| €16,784,830 7,941,100 4,375,306 5,296,564 9,069,523 36,614,213 28,868,016 
Medical examiners fees and inspection of risks 694,564 2 ‘ 27,98 886,829 413,763 268,247 428,121 682,920 2,329,661 1,114,930 
Salaries of officers and home office employees 2,147,824 741,708 972,838 2,691,731 1,135,684 827,931 970,960 1,431,633 7,174,098 4,673,767 
Rents. . ae 661,930 82, 02,316 608,366) 270,000 204,264 402,002 345,199 1,872,945 ,259,923 
Advertising. eter : | 78% 3,545 59. 473) 52,446 7,031 25,454 25,296 71,911 86,487 44,223 
Other management expenses F : 4 a ,485,520) 332,659 410, "057 1,472,721) 621,693 352,040 567,013 893,708 2,852,446 ,046,574 


Total management expenses.......... eee 3,121,524) 6,008,585 5,730,443| 29,496,923| 10,389,271 6,052,242 7,689,956 12,494,894 50,929,850 ,507,433 


Le ied 905,46: 963,375 ,747,937 2,802,137 1,766,887 655,589 940,365 641,286 3,770,835 3,290,658 
Repairs and expenses on real estate... . ‘ * 52,985 491,180 407,107) 184,871 150,009 187,668 23,578 1,137,618) 605,079 
Losses, on sale depreciation, etc... .. 5, 463,418 y 196,583) 599,951 40,373 382,340 15,403 112,317 €3,756,275) 1,665,809 
5 700 3,809,195 1,187,938} a 143,436 777,181 e8,664,728 5,561,546 
7,348) 143,517,406 52'¢ 29 31,563,58 21,342,458 33,517,134 133,622,689] 110,793,933 
4,300 28,198,014 25 Q soe 12, 281,962 17,300,276 91,619,212) 66,189,654 








Facusepaakees 3,128,883] 1,479,778). 435 
Total disbursements. ... . Se eee on 95,215, 768) 33,192,080) 102,17 
Income saved....... 18,428,890 18,698,715 9,59 
Poticy Exureit. | 
496,412 
{ Policies. 117,686} 51,334 108,696 209,208 77,312 40,865 74,411 2115,737 
New insurance written paid-for basis... . | | 94,549,158) 
Amount.} 454,839,437) 184,438,3: 341,622,446) 531,797,000, 301,103,415, 158,282,876; 419,702,773) = 076,724) 7309, 709. 926| 
} | y148,628,889| 114,554,356) 
Insurance revived and increased (net). | 45,324,262 1,559,331 185,012 11,687,595 1,608,665 934.877 34,671,749 22,213,346 245,402,759 : 
| | v109,412,047| 486,688,624 7437, 319. 080 
Total new issues | 500,163,699, 185,997,662; 352,807,458; 543,484,595) 302,712,080 59,227 75: 454,374,522) 2160,290,070) 2855,112,685) 2438,159,835 
| | y332,348) y1,721,: y1,167.492 
Policies. 45,990 15,794 47,917 88,486 24,231 5,576 13,638 ,163 7 2105,101 
| 66, 862, 621) 203,465,243 
| Amount 140,027,005 40,335,214 25,518,054 190,247,078 67,413,544 48,730,454 45,442,144) 231,150,158) 5, 2132,764,174 
| 3,248,009} 19,272,603} 17,279,907 
Policies.. e760,635 417,213 864,539 1,456,194 669,900 302,049 d288,488 2444,195 22,498,068 | {21,548,216 


Insurance terminated 


| y592,074,566| y2,578,293,687) y2,483,402,526 

Amount. |¢2,270,903,931) 1,133,144,235) 2,089,171,357) 3,127,920,086) 1,916,235,082' 912,713,086!d1,154,223,735| =640,732,021/f22,765,358,747 f= rong 605, jo 
y42,549,426 y231,694,602) 2 . 

Net gain in amount in force 360,136,694 145,662,448 227,289,404 353,237,517) 235,298,536! 110,497,299, 399.932,653! 2129,139,912) 679,961,285 x30 395, 661 


Insurance in force paid-for basis. . . 














x i Premium Income for apportionment of these amounts other than sums actually paid in cash. y Iudustrial business. 2 Ordinary business. y 

Equitable Life.—a Including $1,078,385 for disability. 6 Including $130,532 accidental death benefits. c Including $37 132 for disability. d Including $7,000 dividend on capital. ¢ Includ- 
ing 736 policies for $325,956,675 group insurance. Mutual Benefit:—a Divided as follows: For suspended mortality $5.056,204, dividend equalization $70,201, all others $329,970. Mutual Life 
of New York:—a Including $751,532 for disability. 6 Including $67,500 accidental death benefits. c¢ Including $7,933 for disability. New York Life:—a Including $2,404,327 dividend fund 
and $41,493,641 for other contingencies. b Including $1,954,341 for disability. c Including $182,474 for accidental death benefits. d Including $83,892 for disability. e Including $995,354 for 
nylic. Northwestern Mutual:—a Including $32,445 for disability. b Including $798 for disability. Penn Mutual:—a For mortality fluctuations $1,930,849; general $1,913,449. 6 Including 
$190,014 for disability. c Including $2,903 for disability. Travelers:—a Exclusive of $49,013,835 assets (including $6,000,000 capital) in accident branch. 6 Including $424,622 for disability 

Including $34,445 for disability. d Including 1,392 policies for $301,783,670 group insurance. e Including $1,000 accidental death benefits. John Hancock—a Including industrial premiums 
® Including $71,559 for disability. ¢ Including $2,549 for disability. Metropolitan Life:—a Including $94,053,765 industrial premiums. 6 Including $489,419 for disability. c¢ Includes $450,895 for 
reinsurance of other companies. d Including $714,859 for disability and sick benefits. e Includes $2,538,424 for health and welfare work. f Includes 594 policies for $136.262,976 group insur- 
ance. Prudential:—a Including $2,000,000 capital of which $1,889.738 is held by trustees for policyholde rs. b Including $89,971,541 industrial premiums. c Including $239,918 for disability. 
d Including $192,744 for disability. e Including $42,500 accidental death benefits. / Including 211 policies for $31,159,390 group insurance. 
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Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








C. J. EDWARDS ENTERTAINS 


Equitable General Agent Celebrates Thirty- 
fourth Anniversary With Company 

The members of the Equitable Agency Clubs 
associated with the Charles Jerome Edwards’ 
agencies in New York and Brooklyn were 
entertained by Manager Edwards at the Brook- 
lyn Club on Thursday evening, April 1. This 
was, in a degree, a celebration of Mr. Ed- 
wards’ thirty-four years of service with the 
Equitable, of which the anniversary was March 
I5, and was made the occasion of expressions 
of congratulations and loyalty to him as a 
friend and as a leader. 

Mr. Edwards reported that the business of 
the agency so far this year showed an increase 
of 75 per cent. In March the agency paid for 
$1,955,000 of new business, and $4,300,000 for 
the first three months of the year. This com- 
pares with $920,000 last March and $2,450,000 
for the first three months of last year. Ray 
D. Murphy, the associate actuary of the Equit- 
able, and Otto W. Kleppe, the agency secre- 
tary, were guests, as were also Col. Henry J. 
Powell of Louisville and Edward A. Woods of 
Pittsburgh. 


Guarantee Fund Life’s Big Business 


By writing new insurance to the amount of 
$4,471,000 in March last, the Guarantee Fund 
Life Association of Omaha, Neb., set a new 
high mark, for the sum named is almost 
$1,000,000 in excess of the business received 
in any previous month. The quota fixed for 
April is $4,500,000, which is nearly double the 
amount received in April, 1919. 


Full Time Agents Favored 

A movement has been inaugurated by T. R. 
Fell to secure the adoption of resolutions by 
the Life Underwriters Association of New 
York, recommending the adoption of a rule 
that no license should be obtained for a one 
or two-case broker or part-time man (unless 
regularly devoting a part of his time to life 
insurance soliciting), and condemning the giv- 
ing of rates or sample policies to outside brok- 
ers or part-time men who say they want the 
information to upset business already exam- 
ined for some other company. 


Spectator Service—Life Insurance 


[To the Editor of THE Spectator] 

That leaflet “Nor Just Now”’—is a wonder- 
ful business-getter. 

The other day I closed a five with this leaflet 
and will get two other fives in the same family, 

A few days before I had a doctor and his 
wife read this pamphlet and wrote each of them 
for $2000. I hadn’t been able to interest them 
before. 

These are only sample cases. I have closed 
a good many others in the same way in the 
comparatively short time that I have been in 
the business. 

If “Nor Just Now” won’t make a man take 
Life Insurance, NOTHING will. 

Very truly yours, 
Tuos. J. RENFRU. 

Sherman, Ill., March 27, 1920. 

A correspondent in a Western city writes 
us as follows: 

An agent acquaintance of mine here told me 
this morning that he had closed a $10,000 
20-year endowment case, premium $450, purely 
on the strength of “The Cost of Dying.” He 
is going to try to deliver an extra $20,000. 





Thursday 


CASUALTY, SURETY & 
MISCELLANEOUS 


Continental Casualty’s High Record 

President H. G. B. Alexander, of the Con- 
tinental Casualty Company of Chicago, who is 
visiting California, on April 2 received a tele- 
gram from Vice-President H. A. Behrens 
reading as follows: 
_ Continental organization in March for the 
first time exceeded one million dollars in gross 
premium writings in one calendar month. 
Please accept this record as Continental's 
Faster greeting to: you, together with its pledge 
fur greater achievements in the future. 

Mr. Behrens then quotes President Alexan- 
der’s words, “Let us be pleased, but not sat- 
isfied.” 


Utica Mutual Enters New York City 

The Utica Mutual Insurance Company has 
entered the Metropolitan district under the 
management of the John R. Waters Company. 
This company has written extensive liability 
and compensation lines up-State, but has not 
so far done business in New York city. 

The John R. Waters Company only recently 
relinquished the management of the Allied 
Mutual Liability, which was a merger of com- 
panies managed by them. 








Union Indemnity Doubles Capital 

The directors of the Union Indemnity of 
New Orleans are proposing an increase of cap- 
ital from $500,000 to $1,000,000, to be effected 
by the issuance of 50,000 $10 shares, paid 
for at $20, so that $500,000 of surplus will also 
be provided. 

According to President W. Irving Moss this 
will place the Union Indemnity in a leading 
position among the casualty and surety com- 
panies. 

President W. Irving Moss also announces 
that his company hopes to establish a fire com- 
pany as a running mate. This will be done if 
the Louisiana Legislature can be induced to 
pass laws enabling companies to hold stock 
in other insurance companies. The new com- 
pany will be known as the Union Fire and 
Marine Insurance Company. 


—-Globe and Rutgers Fire of New York has been 
refused a license in Kansas for the new insurance 
year. The company entered Kansas for the purpose 
of writing hail coverage, but the Insurance Depart- 
ment charges that it has been writing fire lines also. 











Standard Forms of Policies. 
nities for Live Men. 
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INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Exceptional Opportu- 


A. JQHNSON 
Sec. & Med. Dir 
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List of American 
Life Insurance Companies 


(Revised to Date) 


Two hundred and fifty-four American legal reserve life insurance 
companies are now licensed to transact business. _ titles 
location of head offices, capital, names of presidents and secretaries, 
are given in convenient form on four pages, printed on bond paper, 
and will be found useful by every company, manager and agent. 


PRICE, 50 CENTS PER COPY 


THE SPECTATOR COMPANY 


Their corporate titles, 
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Extracts from 1919 Statements of Casualty 
and Miscellaneous Insurance Companies 





Surplus 
Name and Location to Policy- 
of Company Year Assets holders 
“Etna Life, Hartford... 1919 163,097,712 17,455,272 
1918 149,788,100 17,164,654 
American Auto, St. 1919 2,457,038 450,839 
Batiens ic tae eo 1918 2,300,306 467,433 
American Credit In- 1919 2,474,662 1,003,326 
demnity, New York.. 1918 2,080,876 773,409 
Amer. Fidelity, Mont- 1919 373,040 234,950 
POHeT, Whe ceo aces a 1918 431,051 241,216 
Amer. Indemnity Co., 1919 2,001,639 1,125,000 
Galveston . 2.6 6.0022 1918 1,609,757 982,847 
American Surety, N. Y. 1919 12,783,396 6,282,084 
1918 11,366,066 6,175,049 
Commercial Casualty, 1919 3,579,071 838,347 
INE Waele wide oocee ct 1918 3,184,962 838,466 
Commonwealth Casual- 1919 705,596 397,009 
ty, Philadelphia..... 1918 536,349 334,854 
Continenta! Casualty, 1919 5,154,154 1,000,000 
Hammond, Ind...... 1918 3,966,826 900,000 
Employers Indemnity, 1919 1,605,627 1,006,128 
Mansas. City .....<:- 1918 932,197 505,714 
Federal Casualty, De- 1919 476,921 392,278 
GONE: Sead vere cease 1918 426,952 354,805 
Fidelity and Deposit, 1919 71,878,918 3 
Baltimore ........-- 1918 10,780,945 4 8 
Globe Indemnity, N. Y. 1919 10,394,573 1,762,657 
1918 8,173,456 1,750,675 
Hartford Accident and 1919 9,393,491 2,262,599 
Indemnity, Hartford. 1918 6,832,978 1,631,343 
Home Life and <Acci- 1919 1,490,513 354,997 
dent, Fordyce, Ark.. 1918 1,247,079 328,947 
Indemnity Co. of Amer- 1919 = 1,162,897 305,834 
tea, St. Logis ...... 1918 691,091 360,402 
International Indemnity 1919 1,112,715 616,658 
Co., Los Angeles.... 1918 820,774 506,402 
Interstate Casualty, Bir- 1919 888,308 422,749 
mingham, Ala. ...... 1918 755,762 418,236 
jInter-State Liability, 1919 286,316 282,261 
Rock Rapids, Ya..:. 98S 2222 seanas 
Iowa Bonding and Cas., 1919 1,850,571 1,371,162 
Des Moines ........ 1918 1,491,841 1,401,267 
Kansas Cas. and Surety, 1919 921,202 600,006 
WWSOIMAE io beso sce'wcis 1918 910,095 591,511 





CATASTROPHE 
HAZARD 


is inherent in all 
Compensation 
Underwriting. 
We are prepared 
to meet unusual 
demands for Re- 
insurance of this 
feature. 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


NEW YORK 
35 Nassau Street 


CHICAGO 
Insurance Exchange 
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Name and Location 
ot Company 


London and Lancashire, 
New Wosle 2.666% 
Mass. Accident, Boston. 


Metropolitan Casualty, 


New Work ..2..2.22 
National Surety, New 
OGM edad eececawedas 


New Amsterdam Cas- 
ualty, New York.... 
New Jersey Fid. and 
Plate Glass, Newark. 
Pacific Mutual Life, Los 
PUOIERS «Ske ecco cs 
Preferred Accid’t, New 
POW a ei cisneaseeaue 
Republic Casualty, Pitts- 
HUN GIN 3 cores ooo claa wks 
Royal Indemnity, N. Y. 


Southern Surety, Des 
MMGINGE 2 viniecesenccs 


Standard Accident, De- 
GRID aad dcacial eis mae etecs 


Travelers Ind., Hartf’d. 
Travelers Ins., Hartf’d. 


+Union Auto. Insurance, 
Lincoln, Neb. ...... 


U.. S, Casualty, N: Y=. 
U. S. Guarantee, N. Y. 


7U. S. Indemnity Co., 
Inc., New York..... 


Foreign Companies 
Employers Lia. Assur., 
MONOIE: o osc cent carne 
European Accid’t, New 
Ge waclieccestaamecs 
General Accident Fire 


and Life, Phila..... 
Guarantee Co. of N. 
A., Montreal ...... 
London Guar. and Ac- 
cident, Chicago..... 
Ocean Accident and 


Guar., New York.... 
Zurich General,  Chi- 
CUO aoa ee oie 


Mutual Companies 


American. Mutual Lia- 
bility, Boston ...... 


Bakers Mutual, New 
MOSES 26h esadae te 
Exchange Mutual In- 


demnity, Buffalo..... 
“Federal Mutual  Lia- 
BUS Go cass ees 
Great American Mutual 
Indem., Mansfield, O. 
Hardware Mutual Cas., 
stevens Pt., Wis.... 
Integrity Mutual Cas., 
CINCARG soc ota sess 
Interboro Mutual In- 
demnity, New York.. 
Iowa Mutual Liability, 
Cedar Rapids ...... 
Liberty Mutual Ins. 
Co., Baston ....06-. 
+Merchants Mut. Auto. 
Liability, Buffalo .... 
Michigan Mutual Lia- 
bility, Detroit ...... 
Mid-West Insur. Co., 
Wichita, Kan. «.... 
N. Y. Printers & Book- 
binders, New York.. 
Security Mutual Cas., 
CIMCIEO: (occ ios shes 
Texas Employers, Dallas 


Utica Mutual Insur- 
ance, Utes ccsecccs 
Wisconsin Mutual Lia- 
TENE cee oncaesaes 


* Formerly Contractors Mutual Liability. 


+ New company. 


Year 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 


1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 


1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 
1919 
1918 


27 


Assets 
2,925,662 
2,404,689 

456,279 

392,354 
1,081,949 

962,523 

19,308,922 
16,133,858 
6,234,378 
4,335,355 
1,729,857 
1,616,926 
50,641,694 
45,432,696 
6,123,434 
5,349,213 
1,726,164 
1,384,795 
10,650,948 
8,268,171 
3,807,894 
2,770,084 
11,281,169 
9,284,813 
5,881,264 
5,082,147 
170,579,918 
148,568,440 

387,101 
5,294,430 
4,894,094 
1,846,007 
1,974,767 

228,084 


) 
3,982,795 
1,076,927 
1,027,354 


596,198 
461,000 
8,653,769 
6,547,990 
84,181 
61,289 
244,198 
217,927 
1,303,394 
942,971 
241,470 
55,895 
129,441 
68,413 
1,077,862 
748,134 
760,530 
711,673 
381,821 
254,128 
5,889,829 
4,345,491 
170,660 
91,789 


54,252 
16,069 
100,652 
WB,d0o9 
5,061,096 
3,234,199 
1,487,048 
927,174 
1,492,569 
1,051,778 
214,198 


126,556 


Surplus 
to Policy- 
holders 


1,052,418 
1,005,094 
230,000 
226,199 
315,470 
303,106 
10,500,231 
8,846,604 
1,650,000 
1,108,225 
637,611 
596,108 


1,700,000 
1,700,000 
1,109,715 

956,759 
2,431,231 
2,184,163 
1,564,841 
1,482,067 
2,650,904 
2,459,900 
1,425,762 


1,623,83 


,050,000 
1,000,000 
850,489 
686,294 
892,642 
861,610 
1,251,659 
1,068,500 
1,360,072 
1,353,240 
1,187,493 
1,102,440 


143,827 
116,976 
1,024,209 
1,292,753 
61,706 
36,016 
100,206 
63,641 
$33,502 
352,196 
30,108 
10,105 
8,772 
17,244 
285,895 
256,962 
220,797 
289,615 
168,72 
131,749 
814,393 
705,039 


25,198 


1,301,977 
608,848 
368,236 
369,502 
253,795 

80,754 

31,146 


Casualty, Surety, Etc. 





Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connectiin with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 





PUT 0 TTT 








Casualty Conference Next Week 
The conference begun at Richmond, Va., on 
March 18 ,between the excutive officers of the 


casualty companies and the Casualty and 
Surety Committee of the National Associa- 
tion of Insurance Agents and the association's 
executive committee, will be resumed at the 
Hotel Astor, New York, at 10 A. M., next 
Tuesday, April 13. 

The National Association expects to be rep- 
resented at the Astor meeting by the entire 
strength of the two committees named, includ- 
ing President Cox, and there are strong indi- 
cations that an even fuller representation of 
company executives than appeared at Rich- 
mond will be present for the purpose of com- 
pleting a plan to remedy the conditions exist- 
ing in the compensation and automobile lia- 
bility field. 

The series of conferences held at Richmond 
last month thoroughly discussed all phases of 
the situation and several remedial plans were 
given consideration. These have since had 
the attention of the company executives at a 
meeting held in New York on March 25. It 
is probable, therefore, that the latter will be 
prepared to submit at next Tuesday’s meeting 
a practical programme calculated to meet all 
requirements. - 

Time Insurance Company Expanding 

The Time Insurance Company of Mil- 
waukee, Wis, was recently licensed to transact 
health and accident insurance in Michigan, 
and is preparing for active business in that 
State. The Time was organized on the stock 
plan in 1910, and reports a capital and surplus 
of $76,384. It has a considerable business in 
its home State. 

The Insurance Company of the State of Penn- 
sylvania has applied for admittance to the State of 
Arizona. Seeley & Co., Pacific Coast general agents, 
will have charge of operations there. 


The Underhill & McClure Company of Philadel- 
phia and Pittsburgh has been appointed general agent 
for Maryland and Pennsylvania for the Knicker- 
bocker of New York, Great Lake of Chicago and the 
American Equitable of New York. 








Miscellaneous Insurance 
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ON THE PERSONAL SIDE 








John G. Eaton of the Missouri State Life, 
has the distinction of holding the oldest Gen- 
eral Agency contract in the State of Texas, 
his contract dating from January 1, 1903. In 
1918 the total business produced through his 
office amounted to $338,180. In 1919 this was 
increased to $764,500. 

William A. Riordan, for the past three years 
with the Continental, will become manager of 
the Metropolitan district for the Sun of Lon- 
don. Mr. Riordan was with the Home before 
joining the Continental. 

Harry T. Nash, who has been elected presi- 
dent of the Travelers Club, is assistant man- 
ager of the railroad and ticket department at 
the Travelers’ home offce, having come to 
Hartford from St. Louis, where he was secre- 
tary to the president of the Missouri, Kansas 
& Texas Railroad. Mr. Nash is a brother-in- 
law of Samuel M. Stone, vice-president of 
Colt’s Patent Fire Arms Manufacturing Com- 
pany, and lives with Mr. Stone at his Hartford 
residence. 

io & 


Norwich 


Van Riper, branch secretary of the 
address the New 
meeting in 


Fire, will 
Jersey Special Agents, at their 
the Washington Restaurant, Newark, on April 
12, the subject to be “Brotherhood.” 


Union 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















W. IT. Sweeney, formerly a special agent of 
the Queen in Louisville, Ky., has resigned to 
go in business for himself. 

WAG! 
o1 the Fire Patrol, succeeding FE. 
who resigned recently after many years in the 


elected secretary 
S. Terhune, 


Metcalf has been 


service. Mr. Metcalf has been a surveyor for 
the London and Lancashire in the New York 
office, having been with that company some 
twelve years. He assumed his new position on 
April 1. 

Edward S. Inglis has been promoted in the 
offices of the North British Mercantile 
to be assistant general agent at the New York 
office. 
Assistant Manager Case and General Agent 
Fox. 


and 


In this position he is associated with 


Fred W. Kentner, vice-president and director 
of the City of New York Insurance Company, 
has offered his resignation, to become effective 
April 30. Mr. Kentner was associated with 
the North British and Mercantile for several 
years prior to his connection with the City of 
New York. He took full charge of under- 
writing for the latter company in I9gTs. 

Mr. Kentner has also managed the New 
York General Insurance Agency, which repre- 
sented several important fire companies in the 
New York suburban district. This agency will 
now be discontinued. 

Richard M. Bissell, president of the Hart- 
ford Fire Insurance Company, is negotiating 
for the purchase of an estate at Farmington, 
Conn., which will probably be his future home. 
The estate is owned by Harold Douglas, the 
scenic painter and artist, by.whom it was ac- 
quired owing to its picturesque location. 


William <A. 
Continental Insurance 
manager of the Metropolitan Department of 
the Sun. He is to be succeeded at the Conti- 
nental by George Schmersal, heretofore super- 
intendent of the local department of the North- 
nineteen years 


Riordan has resigned from the 


Company to become 


ern Assurance, having been 
with that Mr. Schmersal will as- 
sume his new duties April 12. 


company. 


Oakley H. Beyer of Boston became superin- 
teident of agents of the Federal Surety last 
week, as announced by W. L. Taylor, vice- 
president. Mr. Meyer has formerly represe ited 
both the “Etna and the Massachusetts Bonding 
on the Pacific Coast, and for the past year has 
been in charge of the latter company’s Greater 
Boston department. 


Institute of Actuaries to Meet 
The annual meeting of the American Insti- 
tute of Actuaries is to be held this year in 
Indianapolis, the dates chosen being May 27 
Charles H. Beckett, president of the 
interesting pro- 


and 28. 
Institute, 
gramme shortly. 


will announce an 


28 


Thursday 


John A. Morrison to Hold AEtna Class 

The class in insurance held weekly in the 
office of the AZtna will hear a talk from John 
A. Morrison early next month. Mr. Morrison, 
now general agent of the Aftna Life in Chi- 
cago, Was originally in casualty lines and will 
talk on the value of understanding compensa- 
tion insurance to men handling group and dis- 
ability lines. 


Great Eastern to Increase Capital 

a\t a recent meeting of the directors of the 
Great Eastern Casualty it was voted to recom- 
mend to stockholders that the capital of the 
company be increased by $150,000. This will 
bring the surplus of the company to $304,000. 
Some of the new capital is already tentatively 
subscribed, and the directors will underwrite 
all that is not taken by present stockholders. 


James G. Sweeney has resigned from the surety 
department of the London and Lancashire to go into 
Indemnity. 


the city department of the Royal 


STATEMENT OF THE OWNERSHIP, MANAGE. 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 

AUGUST 24, 1912, 
of Vue Specraror, published weekly at 
N. ¥:., for April 1, 1920. 

State of New York, County of New York. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to 
law, deposes and says that he is the managing 
editor of THE Seecrator, and that the following is, to 
the best of his knowledge and belief, a true statement 
ef the ownership, management (and if a daily paper, 
the circulation), etc., of the aforesaid publication for 
the date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 443, 
Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

Publisher—The Spectator Company, 135 William 
street, New York. 

Editor—Arthur L, J. 
New York. 

Managing K[ditor- 
street, New York. 

Business Managers—The Board of Directors of The 
Spectator Company, 135 William street. New York. 

2, That the owners are: Owners—The Spectator 
Company, 135 William street, New York. (Givi 
names and addresses of individual owners, or, if a 
corporation, give its name and the names and 
addresses of stockholders owning or holding one 
per cent or more of the total amount of stock.) 


New York, 


Smith, 135 William street, 


Robert W. Blake, 135 William 


Robert W. Blake, 135 William street, New York; 
Thos. E. Perkins, 135 William street, New York 
Arthur L. J. Smith, 135 William street, New York: 


>= 


jarnard, 135 William street, 
Chas. HH. Nicoll, 135 William street, 
M. Nicoll, 135 William street, New 
Smith, 135 William street, New York. 

3. That the known bondholders, mortgagees, anid 
other security holders owning or holding 1 per cent 
or more of total amount of bonds, mortgages, or othe! 
securities are: (If there are none, so state.) No bond 
holders, mortgagees or other security holders. 

4. That the two paragraphs next above, giving th¢ 
names of the owners, stockholders. and security hold 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books 
of the company but also. in cases where the stock 
holder or security holder appears upon the books ot 
the company as trustee or in any other fiduciary rela 
tion, the name of the person or corporation for whom 
such trustee is acting, is given: also that the said two 
paragraphs contain statements embracing affiant’s ful! 
knowledge and belief as to the circumstances and con 
ditions under which stockholders and security holders 
who do not appear upon the books of the company a- 
trustees, hold stock and securities in a capacity othe: 
than that of a bona fide owner: and this affiant has 
no reason to believe that any other person, association. 
or corporation has any interest direct or indirect 1 
the said stock, honds, or other securities than as 
stated by him. 


New York: 
New 
York; E. 


Harry W. 


Rosert W. Brakt 
Sienature of managing editor 
Sworn to and subscribed hefore me this 26th day o! 
March, 1920, . 
[Seal] Ruporten .\, Baker, 
Notarv Public. Kings County, No. 73; certificate 
filed in New York County. 


(My commission expires March 30, 1922.) 
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i: MILLIONS LOANED WITHOUT LOSS 
JUDGE the FUTURE by the PAST 


he 
rill 
00. 
oly We have loaned a great many millions of dollars to thrifty farmers in the Southwest 
ite : : aig. 58 " - ‘ ‘ ; 
and sold their mortgages to the most careful life insurance companies, financial institu- 


tions, holders of trust funds and private investors in this country. 


ety 
nto 
Not one of them has ever waited 24 hours for payment of principal or interest coupon 
“ at maturity. Not one of them has ever lost one dollar by investing in our farm loans. 
The implicit confidence placed in our securities by our investors has so stimulated 
i, the growth of our business that we have outstanding today SIX MILLION DOLLARS 
i in the choicest farm loans of Oklahoma, Texas, Louisiana, Arkansas, New Mexico, Colo- 
W. 
Ri rado, Kansas and Wyoming. 
, to 
ent ~ o . . . . . 7 
er Farm Mortgages today offer the most liberal yield consistent with maximum safety. 
o1 : _ 
the 
43, ye . ° ° . ° ° . 
rse Wise investors judge an investment institution by its past record. 
ler 
am Where practical business men of vision control and manage a farm loan company 
et, the most dependable service can be relied upon. 
am 
rhe If you are thinking of investing surplus funds you will largely consult your own best 
ee interests by giving preference to farm mortgages. 
id 3 ae . 
= rhe only security not affected by wars or panics. 
rk; 
rk; . be br : 
rk: Whether you have $1,000 or $100,000 to invest your investment will receive the same 
k: - e 
"| careful attention at our hands. 
ind 
he The Collins Farm Mortgages stand for Expert Service plus absolute protection. 
nd 
. A postal card will bring you full information why our securities are now being eagerly 
phs sought by the most discriminating class of investors. 





: THE F. B. COLLINS INVESTMENT COMPANY 


PAID-UP CAPITAL $250,000.00 
OKLAHOMA CITY OKLAHOMA 
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Agency Wants 








7 
Prominent Agents and Brokers 














WANTED 


FIRE INSURANCE UNDERWRITING 
MANAGER 


A large Fire Insurance Company, now being or- 
ganized in the South, wishes to get in touch with a 
man of broad fire-underwriting experience. Nearly 
$1,000,000.00 of proposed stock has already been sold. 
Address Box 10, care of THE SPECTATOR, 135 William 








St., New York City. 


NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 


























Medical Examiner 








Actuarial 











R, D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


139 WALNUT ST., PHILADELPHIA, PA. 








Prominent Agents and Brokers 





LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
National Union 
National-Hartford 
Philadelphia Underwriters 


Stuyvesant 





American Eagle 

Autemobile-Hartford 
British-Amer. Assurance 
Fidelity-Phenix 
Insurance Underwriters 


oy 
New York Plate Class 


Indemnity Company 
of America 
Automobile Insuranc- 
BROKERS LINES SOLICITED 





J, L. MITCHELL 


Is prepared to successfully negotiate and finance the reeinsurance or Cone 
ssttaetion of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangemente. 
All communications held personal and confidential... 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, IIl. 





F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 


Anvers 


Bruxelles 
2 Courte rue des Claires 


28 rue St. Michel 











SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 





eJ. I. A. 


A complete set of the Journals of the 
Institute of Actuaries, Volume I to date, 
FOR SALE (51 volumes in all). Bound in 
half calf, and in first class condition. Cor- 
respondence invited with W. G. W., Care 
THE SPECTATOR. 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG,, SUITE No. 1005, 
26 W. 44th ST., NEW YORK 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 


Jj, HW. NITCHIE 
ACTUARY 





19 SOUTH LA SALLE STREET 
1338 Association Bullding 





Telephone. Central 3462 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


: Telephone, Randolph 918 
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Actuarial 





Actuarial 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8ll-812-81I3 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 
CONSULTING * 


ACTUARY 
CHEMICAL BUILDING 


F, ™M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


ST. LOUIS, MO. 





Burue & SpsakmMan 
Certified Public Accountants 


JNO. A. COPELAND 
CONSULTING ACTUARY 


THE BOURSE, PHILADELPHIA 





124-126 HURT BLDG. ATLANTA, GA: 


*. C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 
Philadelphia, Pa 








Complete Rate Books Formulated 


A, SIGTENHORST 





CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 


FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Building 


Telephone Walnut 3761 


Ww, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





Des Molnes, lowa 








ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Landis has been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
Knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 
v. J. MCCOMB 


TENNESSEE 





New York 





CONSULTING ACTUARY 


Colcord aires 


OKLAHOMA CITY, OKLA. 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS  Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Li Eina Life, Hancock 
Mutual, Illinois Life, Boston Mutual and American ie at = Cables: Melidowie. Belfas 





Insurance Examiners and Adjusters 


"BININGER & SIBLEY 


FORTY NINE MAIDEN LANE = NEW YORK CITY 


Adjusters For Casualty Companies 
Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 











Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 











256 BROADWAY NEW YORK ———— —— 
R. HALLIDAY 
W. CLAIM SUPERVISION 
CONSULTING : ; 
ACTUARY > The busy claim executive likes to feel that 
INGURANCS BeeRANeR _ jcieeicai the cases he refers to a field representative 





JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM [3803 165 BROADWAY, NEW YORK CITY 
Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract,’New York 
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will be promptly and efficiently handled with- 
out further supervision. 
R. L. NASE 


Liability Territory 


mpensation : bi. inia 
= ent Adjuster for Casualty Companies Neech 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 
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SAFETY for 
THE WIDOW’S MONEY 


Through The 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 








American National Insurance Company 
of Galveston, Texas 
W.L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 
ASSETS 


$884,324.41 


y d 
Real Estate Owne 3,091'830.79 


Mortgage Loans, First Liens 


o Policy Holders on Company’s Policies.......... 651,057.17 
mpeg Ar par ganieaieiatine: aS i ATEN 1,589;468.02 
eM MRR, Bos cca as as lela a as Re SIS SE Pate eee Oe 32,600.00 
OE SOE GOS an at Ree ea ee AR Seber 46,679.22 
NS as Sac as 4 bl rep a Saree ORD hi le ee owe we ne 690,373.70 
ieee ae ae NR) NLD oo sc ns 505: W160 4.808 (0d brs 157,631.02 
Net Deferred and Uncollected Premiums...................05 i is 


PUNT NO oo oie aor tc a3 alow clei o-oo eo alesis he ewe ha eee 


$7,315,786.37 

LIABILITIES 
Net Reserve American Experience 3 and 34 per cent 
Special and Contingent Reserve 


$5,743,808.08 
226,521.59 


Death Losses in Process of Adjustment...........cceeseceees 52,029.75 
OE Sg? 2S CS ae rer ere ae rere 100,120.13 
RE OI ai. 5 Sib 50 wi6 ab 90519" pleite 3 Vie wa aia Sieve eet 250,000.00 
PRT RP MROMEU oo SelsiS  ce are S16 -e mip. tats wie sone 185,842.40 
es Eee ae eee ry aren re aes 757,464.42 


Surplus Security to Policy Holders 


~ $7,315,786.37 
Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7,175,570.00 


**Anchor to the Anico”’ 


For Further Particulars Write to: 


C. S. Hutchings, Actuary and-Agency Megr., Ordinary Department. 
W. J. Shaw, Secretary and Mgr., Industrial Department 














UBLICATIONS OF C. & E. LAYTON. 


_._. The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIs 





WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


y NST 
RUS 152 Ge 


te GS 





J. C. O.MORSE 
President 


WICHITA, KANSAS 


‘‘Conservative but Aggressive”’ 














The Fidelity and Casualty Company 
of New York: 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 3, 1919 


oa a ol CE COTE TC OTTO TTT PLOTOeT TTT $19,874,289,33 
ES chs ksvetyagbeacesreeerrieniaeneenes 46,807,696.37 
ce ts gee EE CLE COTTE ae ene 41,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1919.......... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 








37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our “Income for Life” at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Insurance in force over 
$173,000,000. Faithfully serving insurers since 1878. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 
PHILADELPHIA 
WALTER LE MAR TALBOT, President 
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It’s not the applications, 

Nor the prospects on the way; 

It’s the policies you place in hand 

That bring the coin to stay. 

Lincoln Life has a rejection rate of less than 4‘, on all 
applications. 

It pays to Link up with the Lincoln. 


LINCOLN NATIONAL LIFE INSURANCE COMPANY 


‘“‘Its Name Indicates Its Character’’ 
Lincoln Life Building, Fort Wayne, Indiana 
More than $115,000,000 in Force. 





Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 




















GOOD AGENTS 
Wanted by 





MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. | Life Insurance Company 
MISSOURI, KANSAS, OKLAHOMA, of 


COLORADO, TEXAS. The best territory WwW A C O TEX AS 
e 


in the country to-day. 
The Conservative Texas Company 


THE TERRITORY. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 








1867 THE 1920 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 





New Business Paid for EOEG. 2... 
New Business Paid for 1918........... 


_ $57,328,209.86 ‘ 
$29, 996,822.32 
- $29,996,822.32 JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES SERVICE TO AGENTS 


Gales. doce enh ddatiediwneehweseteed i. SARIS 
Insurance in Force December 31, 1919... .... $206,553,404.00 
Gamim One Year... 22.6 <2 cncs cs cc cece curs GAO So a P 

sieial cca aes sis A progressive Company with progress- 


ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 


For Information Address 


Home Office, Des Moines. 

















JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 


Assets Over $11,000,000.00 
Insurance in Force Over $118,000,000.00 
Large Strong Progressive 


ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 

















W. E. SMALL, President PETER EPES, Agency Manag~- ©. P. AMERINE. Secretary 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word in Motor Insurance 

















Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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lireat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 





The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual delivered 
policies aggregz iting $131,103,768—an increz ase of more than 100% over the 
amount delivered in 1918. Of this over 35% was upon the lives of persons 
already insured in the Company. Less than 1% of the total premium- 
paying insurance in force was surrendered and cnly slightly more than 1% 
was allowed to lapse. There could be no better evidence that the faithful 
and efficient service of the Massachusetts Mutual is appreciated by its 
policyholders, who are its staunchest friends and most enthusiastic adver- 
tisers. 

Joseph C. Behan, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts, 
Incorporated 1851 











IN KANSAS 


F. S. Jackson, Pres. F. P. Netzger, Sec. 
AMERICAN HOME LIFE INSURANCE CO., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 


‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’’ and We 
Will Grow Together. 


E. C. HINDS, President 


Cotton States Life Insurance Co. 
Memphis, Tenn. 

















THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalment — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 


Attractive Agency Openings In Seventeen States 


1919 PREMIUM INCOME OVER $1,000,000.00 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 


An attractive contract will be given the right man. 
Address Middle West, 
Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 


$6;000.00 — 











$12,000.00 with $50.00 per Week 
Costs $48.00 a Year. 


Pays you as long as totally disabled whether 
from' sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 








Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 
Ww. T. GRANT, Secretary KANSAS CITY, MO. 
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1857=—The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Lite and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address i inquiries to the Home Office, St. Louis, Mo. 


The Judependent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed pr rene 


£ 
Annuities Certificates your family in event of deat 
self in case of disabiiity or old age. 


Life Certificates 10 year ‘ain Whole Life and Endowment Plan. 
guaranteeing protec- 


Combination Sick, Accident Annuity fion against loss of 


time from sickness 


and Funeral Benefit Certificates or Accident and a 


Funeral Benefit Paid 
on death from any cause. 


PAID ba ee ae JULY 1, 1917, $852,234.97 
NNUAL RESOURCES $500,000.00 


An up-to-date wenn association possessing the strong features of 
adequate rates hia Experience Table of Mortality, 4 per cent) and 


Economical Manag 
INSURANCE IN FORCE ‘$15, 000, 000. 00 _MONTHLY | INCOME ANNUITIES 


Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week, 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President H 

S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 


income to 
or to your- 



































ay 


it 


April 8, 1920 THE SPECTATOR 























20) 


ry 


» to 
ure 


tec- 
; of 
1eSs 
Paid 
use. 


s of 
and 


IES 








aaa 





HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 
A New Book By William Alexander 


In the Bindery 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 

As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 

His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as /. 








HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 























.This new book, handsomely printed and substantially bound in cloth, will be of the sco 
, 2 ase c 5 = SPECTATOR 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. ” a eens 
Price, $1.75 per copy. & NEW YORK 
Orders for How To SELL INSURANCE will be filled when published according Please send me 
to the priority of their receipt. Liberal discounts in quantities = = SY __ sss: .copies of 

HOW TO SELL 

PUBLISHED BY INSURANCE 










for which I agree to pay 
$1.75 per copy 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 


US ee ee 
















If an Agent state 
Compan... 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
Reserve for Unearned Premuuius. . 


$996,557.81 





Ot od DIN Se eee ey te ee Semen eee we AT 242,981.13 

I EAT REE EE $250,000.00 

IPL ESITIRS ooo sae e cache nee ss ‘weenie 956,350,28 

Surpias to Policyholders: ... .3.6..<cicicscieseedsieest% 1,206,350.28 
MOAT ASSOLE oso cisiciscces $2, 445,889.22 


WM. H. PALMER, President W.H. McCARTHY, Secretary 





A FEDERAL INSTITUTION 


Life Association 
OF THE DISTRICT OF COLUMBIA 





Surrender Values, and Special 


Id Line. 
The security of the O ne Klaas ust teak aaeaaae. 


The economy of the Fraternal. 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, ? resident and General Manager 
1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 


For terms and territory 











National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 

$1,000,000.00 
10,004,667.50 
6,214,228.11 
2,790, 439.39 
3,790,4389.39 


HEAD OFFICE: 62 WILLIAM STREET,NEW YORK 


PRERP THAN Science tksteronsinisteistaie eRe Sei See 


MEIN oso Gis cia na aa wii Mowe BOO Es 
Surplus for Policyholders.......0 <...62 6.0% 











GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 


All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 





























THE PEOPLES LIFE INSURANCE COMPANY 


CHICAGO, iLLINOIS 





We have discontinued writing Industrial Busi- 
ness. Now converting 12,000 policies from 
Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 





FOR FOLDER 
SHOWING ELABORATE DISPLAY 











GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











T>RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 





INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 


Assets ee ee 2 er) $2,462, 182. 24 
Liabilities.......... CORP IAZAL EHO DO OSEES OO eee 1,645,684.41 
Net Surplus: ee eee ae . $816,497.83 


W. B. MEIKLE, President and General Manager. 
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The Company that 


LEADS THEM ALL IN KANSAS 





Has the largest volume of business in force ever placed 
upon the books of any Kansas Company 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 











Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National-Life and Accident ins. Co. 


OF NASHVILLE, TENN. 





N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee 
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Is It Worth Anything to You to be able to write 
a Profitable Risk for your Company, or to 
Refuse an Unprofitable One? 


FIRE INSURANCE INSPECTION 
and UNDERWRITING 


(New edition just issued —greatly enlarged and improved) 


By C. C. Dominge and W. O. Lincoln. 


contains information as to thousands of subjects— 
arranged alphabetically—as to which any fire insur- 
ance man is likely to desire information any day, and 
promptly. 


It tells the fire hazards of chemicals, manufacturing 


and deals with almost all topics apt to come up in 
the course of a day’s work. 


A Practical Guide for Inspectors, 
Underwriters, Students, Firemen, Etc. 


Prices: 


Flexible binding, $5.00; Deluxe edition, thumb 
indexed, $6.50. 


THE SPECTATOR COMPANY 
CHICAGO PUBLISHERS NEW YORK 











THE LATEST MORTALITY TABLES—JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 
NATIONAL CONVENTION OF 
INSURANCE COMMISSIONERS 
IN TWO VOLUMES 


Based upon experience of 59 legal reserve life insur- 
ance companies. 

Presents actual mortality experience, with comparisons 
thereof with rates shown in existing standard tables. 
Volume II Presents Experience Under Various Policy 
Forms—Term, Whole Life, Limited Payment and 
Endowment. 

Causes of Deaths Among Americans and Canadians 
are compared in a series of tables. 

Experience under Individual policies in excess of 
$50,000 compiled, with Interpretations. This in- 
formation of importance to insurance companies. 
Every life insurance-company and actuary should 
possess these books, which contain valuable informa- 
tion and are handsomely bound in half leather and 
cloth. 





Price, $10.00 for each—$20.00 the set 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the THIRD EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.25 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youne, B.A., F.R.A.S., and Ricnarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YOUNG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire,marine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 








Price, post paid, $2.00 





The Elements of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practice of 
accident, fire, marine and life insurance. 


Price, post paid, 70 cents 





Accountancy. By Francis W. Prx.ey. An entirely new work 
dealing with Aceountancy from a theoretical and practical point of 
view. The latest exposition of the science. 318 pages, cloth. 


Price, post paid, $2.40 





Pitmans Secretary’s Handbook. A complete secretary’s man- 
ual prepared by HERBERT E. BLatin. It covers secretarial work 
thoroughly for public and private institutions and for individuals. 
(Second Edition, revised, omitting joint stock secretaryships.) 


Price, post paid, $2.00 





Principles of Marine Law. By LAwrENCE DucKwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLatn. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YCRK 
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ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST ’ 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1919: 
Assets $20,700,133.74 
Liabilities 18,650,203.62 
Capital and Surplus 2,049,930.12 
feeurnmee it Poree........... .0<24.-. 176,501,808.00 
Payments to Policyholders.......... 1,851,338.97 


Total Payments to Policyholders 
since Organization 23,840,173.80 


JOHN G. WALKER, President 








‘Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ansrers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N.Y. 











WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
& ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 














TRUST ESTATES 
By W. J. SINCLAIR 

Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘‘Trust Estates’’ sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. 

Prices: per copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 

THE SPECTATOR COMPANY 


135 William Street 
NEw Yore 


Curcaco OFFICE 
Insurance Exchange 








ANNOUNCING THE CONTINENTAL'S NEW 
NON-CANCELLABLE DISABILITY INCOME POLICY 


(a) It increases the sale of Life In- 
surance. 
(b) 


It increases the sale of Commercial 
Accident and Health Insurance. 


YOU ARE INTERESTED IN EITHER 
Write or telegraph for particulars. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 
General Offices: CHICAGO , ILLINOIS 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 






































JOHN R. BLAND, President 


CAPITAL, PAID IN CASH. . ..$4,500,000.00 


SURPLUS osc ccc cincscetive sie ss cielseisisie cicaticseee -294$3,0709, 1 
RESERVES 37915,0.939,7 


TOTAL CAPITAL, SURPLUS AND RESERVES 


$19,892, 130.37 
$24,392, 130.37 








Casualty 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


Fire 














THE SICN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 

CREDIT 

BOILER 

LANDLORDS 
ELEVATOR 

GENERAL LIABILITY 


1869 


0 Ltd OF LONDON 
4 . ENGLAND 
PF. W. LAWSON, General Manager 


Established ° 


LONDON GUARANTEE 


Head Office: CHICAGO, ILL. 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH 


Resident Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston. Mass. 








American Indemnity Company 


Home Office, - Galveston, Texas 
Cash Capital $600,000 ~ Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, rgr19. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 





Responsible Agents Wanted Where not Represented. 























\pril 8, 1920 THE SPECTATOR 











A COMPANY WITH A RECORD 


for 
Men Who Can Make A Record 
All forms of Health and Accident Insurance 


Low-premium Commercial Policy paying for life for totalZdis- 
ability from Accidents. 


Good territory open in nearly all of twenty-two States. 


Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 
THE PIONEER AND LEADING LIABILITY INSURANCE COMPanY 


INTER-OCEAN CASUALTY COMPANY OF THE WORLD 
SR SNe WORKMEN’S COMPENSATION 


J. W. Scherr, President. W. G. Alpaugh, Secretary. LIABILITY, vAUTOMOBILE, STEAM BOILER 

AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 

ee | PLATE GLASS INSURANCE 


i CEDAR RAPIDS SAMUEL APPLETON 


LIFE INSURANCE Co. steele 


CON TR ACT | 33 Broad Street, Boston 
GOO TERR ITOR Yi} Dwight & Hilles, Resident Mgrs. for N.V. State. 56 Maiden Lane, N.Y. 
COMPANY lL 


FOR GOOD MEN | THE HANOVER FIRE INSURANCE COMPANY 


Incorporated 1852 


GBRooMbins, Pres. CE. Sveboda, Secy | 
RAP The real strength of an insurance company is in the conservatism of its man- 
HOME OFFICE: CEDAR IDS, bean =f agement, and the management of THE HANOVER is an absolute assurance of the 
——— ; security of its policy. x 
i Fred. A. Hubbard, Vice-President 


R. Emory Warfield, President ? 
E. S. Jarvis, Secretary William Morrison, Asst. Secy. 


The Fraternal Protective Association : arte icaeaivddal aR 


12=20 Pemberton Square 
BOSTON, MASS. INCOME INSURANCE 


Sickness and Accident Insurance for Odd Fellows Only SPECIALISTS 


Opportunities for Salesmen in 47 States 









































ADRETS O' a Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 





CGuaran CC ih intel 


Life Fa $100,000,000 








INTERNATIONAL LIFE 


* ee sex 3 INTERNATIONAL LIFE PUTS 
@hitclatel ; GE as tp MORE THAN THREE YEARS’ 
€ = ta ae Tha INTOONE YEAR 
P \ Beesestic eigane. ’ INCREASING INSUR- 
ATTRACTIVE PURE LIFE ‘> EerceseSi@iune: = ANCE IN FORCE ABOUT 
CONTRACTS for Nees “eceeeec es aun FO em ine a ida gt 
yj tm x t 
MEN OF ABILITY PROTECTION Y Ad imum ik koe ane 
4 cS 4 ($100,437,000 on paid for basis) as com- 
é : Ly pared with about $77,000,000 of insurance 
hk Oe in force December 31, 1918, the Interna- 
tional Life has disclosed by .its tenth 
annual statement that it has become a 
one hundred million dollar company in 
S about ten years by increasing its outstand- 
ing insurance by about thirty-three and 
Home Office one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain Per cent. 








Total Insur- 
ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 per cent 
Total Admitted 
13,261,727.40 11,593,728.40 1,667,999.00 14 per cent 


Total Premium 
Income. 3,414,125.21 2,655,494.37 758,630.84 28 per cent 


Reserve 


THE KANS AS LIFE Policy I 11,801,265.46 10,;233,325.43 1,567,940.03 15 per cent 


Surplus to Pol- 

INSURANCE COMPANY icyholders. 776,875.10 652,605.99 124,273.11 19 per cent 
- Progressive ‘management coupled with an attractive group of policy con- 

tracts gives to prospective policyholders and to agents a great opportunity 

to grow up with and enjoy the benefits of a ‘“‘Company of Today With 


TOPEKA Methods of Tomorrow.’ 
JOHN H. EDWARDS, President INTERNATIONAL LIFE OF ST. LOUIS 





























THE SPECTATOR 
























LET LIFE INSURANCE, 
NOT CHARITY, 


GARE FoR Jour FAMILY. 














INSURANCE IN FORCE - OVER $40,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTEC? iON 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 


For territory in other states, address 


Reserve Loan Life Insurance Company “indian: | 


co 














